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PART I

ITEM 1.  BUSINESS.
Company Overview
Anixter International Inc. and its subsidiaries (collectively referred to as "Anixter" or the "Company") and sometimes
referred to in this Annual Report on Form 10-K as "we", "our", "us", or "ourselves", founded in 1957, is headquartered
near Chicago, Illinois and trades on the New York Stock Exchange under the symbol AXE. The Company was
formerly known as Itel Corporation which was incorporated under Delaware law in 1967. Through Anixter Inc. and its
subsidiaries, we are a leading distributor of network and security solutions, electrical and electronic solutions, and
utility power solutions.
Through our global presence, technical expertise and supply chain solutions, we help our customers reduce the risk,
cost and complexity of their supply chains. We add value to the distribution process by providing approximately
130,000 customers access to innovative inventory management programs, nearly 600,000 products and over $1.0
billion in inventory, 316 warehouses/branch locations with over 9 million square feet of space, and locations in over
300 cities across approximately 50 countries. We are a leader in providing advanced inventory management services
including procurement, just-in-time delivery, material management programs, turn-key yard layout and management,
quality assurance testing, component kit production, storm/event kitting, small component assembly and e-commerce
and electronic data interchange to a broad spectrum of customers.
Our customers are international, national, regional and local companies, covering a broad and diverse set of industry
groups including manufacturing, resource extraction, telecommunications, internet service providers, finance,
education, healthcare, retail, transportation, utilities (both public power and investor owned), defense and government;
and include contractors, installers, system integrators, value-added resellers, architects, engineers and wholesale
distributors. Our customer base is well-diversified with no single customer accounting for more than 2% of sales.
Our differentiated operating model is premised on our belief that our customers and suppliers value a partner with
consistent global product offerings, technical expertise (including product and application knowledge and support)
and customized supply chain solutions, all supported by common business practices that ensure the same "look, touch
and feel" worldwide.
Our growth strategy is driven by constant refresh and expansion of our product and solution offerings to meet
marketplace needs. This organic growth approach extends to a constantly evolving set of supply chain services that
are designed to lower the customer’s total cost of procuring, owning and deploying the products we sell. We have
identified security solutions, emerging markets, utilities, professional audio/visual, and wireless as growth
opportunities we are pursuing. Organic growth will periodically be supplemented with acquisitions where the benefits
associated with geographic expansion, market penetration or new product line additions are weighted in favor of
"buying versus building."
Business Segments and Products
We have identified Network & Security Solutions ("NSS"), Electrical & Electronic Solutions ("EES") and Utility
Power Solutions ("UPS") as reportable segments. The following is a brief description of each of our reportable
segments and business activities.
Within our segments, we are also organized by geographies. Our geographies consist of North America, which
includes the U.S. and Canada, EMEA, which includes Europe, the Middle East and Africa, and Emerging Markets,
which includes Asia Pacific and Central and Latin America ("CALA").
Network & Security Solutions ("NSS")
The Network & Security Solutions segment, with sales in approximately 55 countries, supplies products and
customized Supply Chain Solutions to customers in a diverse range of industries including technology, finance,
telecommunications service providers, transportation, education, government, healthcare and retail. NSS sells these
products directly to end users or through various channels including data communications contractors, security,
network, professional audio/visual and systems integrators, and directly to end users. NSS has a broad product
portfolio that includes copper and fiber optic cable and connectivity, access control, video surveillance, intrusion and
fire/life safety, cabinets, power, cable management, wireless, professional audio/video, voice and networking switches
and other ancillary products. The NSS segment includes over 2,200 technically trained salespeople, approximately 70
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Supply Chain Solutions specialists and a global technical support organization that provides support across all three
reportable segments to aid in design, product specification and complete bills of materials inclusive of all Anixter
solutions.
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Through a variety of value-added supply chain solutions, including inventory management, product packaging and
enhancement, and customized supply chain services, NSS helps customers reduce the risk, complexity and cost
associated with their IT infrastructure and physical security deployments. The NSS commitment to quality products
and services and technical leadership is demonstrated by its participation in many global standards organizations. NSS
technical expertise extends to performance and interoperability testing at our Infrastructure Solutions LabSM, which
provides NSS the opportunity to demonstrate solutions and proof-of-concepts to customers. Anixter's Infrastructure as
a Platform and ipAssuredSM programs help customers make intelligent buying decisions around network and security
infrastructure and improve efficiency to meet their sustainability goals.
Electrical & Electronic Solutions ("EES")
The Electrical & Electronic Solutions segment, with sales in approximately 40 countries, supplies a broad range of
wire and cable, control, power/gear, lighting and core electrical products and customized supply chain solutions to the
Commercial and Industrial ("C&I") and Original Equipment Manufacturer ("OEM") markets. The C&I group supplies
products for the transmission of power and signals in industrial applications to customers in key markets including oil,
gas and petrochemical, alternative energy, utility, power generation and distribution, transportation, commercial,
industrial, natural resource and water and wastewater treatment. It sells directly to end users or through channels
including electrical contractors, security and automation integrators, and engineering, procurement and construction
firms. The OEM group supplies products used in the manufacturing of automotive, industrial, medical, transportation,
marine, military and communications equipment, selling to OEM and panel, cable and harness shops. The product
portfolio in this global business includes electrical and electronic wire and cable, shipboard cable, support and supply
products, low-voltage cable, instrumentation cable, industrial communication and control products, security cable,
connectors, industrial Ethernet switches, and voice and data cable. Value-added services, including supply chain
management services and technical support, are tailored to position us as a specialist in fast growing emerging
markets, OEMs and industrial verticals. EES helps customers achieve their sustainability goals by using its
value-added services to minimize scrap, reduce lead times and improve operational efficiency.
The EES team of nearly 1,200 technical experts includes sales personnel, supply chain specialists, industrial
communication specialists and engineers. EES provides world-class technical assistance, products and support
through code and standards interpretation, product selection assistance, on-site customer training and customer
specification reviews. EES brings value to its customers through its global reach, ability to provide global
infrastructure project coordination, technical and engineering support, financial strength, and sourcing and supplier
relationships. These capabilities help customers reduce costs and risks and gain competitive advantage in their
marketplace.
Utility Power Solutions ("UPS")
The Utility Power Solutions segment, with primary operations in the U.S. and Canada, supplies electrical transmission
and distribution products, power plant maintenance, repair and operations supplies and smart-grid products, and
arranges materials management and procurement outsourcing for the power generation, power transmission and
electricity distribution industries. The UPS segment serves the electric utility markets. Products include conductors
such as wire and cable, transformers, overhead transmission and distribution hardware, switches, protective devices
and underground distribution, connectors used in the construction or maintenance and repair of electricity
transmission and substation distribution infrastructure and supplies, lighting and conduit used in non-residential and
residential construction. UPS also provides materials management and procurement outsourcing services. Its
capabilities allow us to integrate with our customers and perform part of our customers' sourcing and procurement
function. The UPS segment includes nearly 300 technically trained salespeople and approximately 50 Supply Chain
Solutions specialists.
For more information concerning our business segments, foreign and domestic operations and export sales, see Note
6. "Income Taxes" and Note 9. "Business Segments" in the Notes to the Consolidated Financial Statements.
Suppliers
We source products from thousands of suppliers, with approximately one-third of our annual dollar volume purchases
sourced from our five largest suppliers. An important element of our overall business strategy is to develop and
maintain close relationships with our key suppliers, which include the world’s leading manufacturers of
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communication cabling, connectivity, support and supply products, electrical wire and cable, and utility products.
Such relationships emphasize joint product planning, inventory management, technical support, advertising and
marketing. In support of this strategy, we generally do not compete with our suppliers in product design or
manufacturing activities. We do sell a small amount of private label products that carry a brand name exclusive to us.
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Our typical distribution agreement generally includes the following significant terms:

• a non-exclusive right to resell products to any customer in a geographical area (typically defined as a country,
with the exception of our UPS business which is typically defined as a county or state);

•cancelable upon 60 to 90 days notice by either party for any reason;
•no minimum purchase requirements, although pricing may change with volume on a prospective basis; and
•the right to pass through the manufacturer’s warranty to our customers.
Distribution and Service Platform
We cost-effectively serve our customers’ needs through our computer systems, which connect the majority of our
warehouses and sales offices throughout the world. The systems are designed for sales support, order entry, inventory
status, order tracking, credit review and material management. Customers may also conduct business through our
e-commerce platform.
We operate a series of large, modern, regional distribution centers in key geographic locations in North America,
EMEA and Emerging Markets that provide for cost-effective, reliable storage and delivery of products to our
customers. We have designated 21 warehouses as regional distribution centers. Collectively, these facilities store
approximately 30% of our inventory. In certain cities, some smaller warehouses are also maintained to maximize
transportation efficiency and to provide for the local needs of customers. Our network of regional distribution centers,
local distribution centers, service centers, branch locations and sales offices consists of 250 locations in the
United States, 31 in Canada, 26 in the United Kingdom, 23 in Continental Europe and the Middle East, 32 in Latin
America, 12 in Asia and 15 in Australia and New Zealand.
We have developed close relationships with certain freight, package delivery and courier services to minimize transit
times between our facilities and customer locations, as well as a dedicated delivery fleet of over 500 vehicles in our
UPS segment. The combination of our information systems, distribution network and delivery partnerships allows us
to provide a high level of customer service while maintaining a reasonable level of investment in inventory and
facilities.
Employees
At December 28, 2018, we employed over 9,300 people. Approximately 50% of the employees are engaged in sales or
sales-related activities, approximately 35% are engaged in warehousing and distribution operations, and
approximately 15% are engaged in support activities, including inventory management, information services, finance,
human resources and general management. We do not have any significant concentrations of employees subject to
collective bargaining agreements within any of our segments.
Competition
Given our role as an aggregator of many different types of products from many different sources and because these
products are sold to many different industry groups, there is no well-defined industry group against which we
compete. We view the competitive environment as highly fragmented with hundreds of distributors and manufacturers
that sell products directly or through multiple distribution channels to end users or other resellers. There is significant
competition within each end market and geography served that creates pricing pressure and the need for excellent
service. Competition is based primarily on breadth of products, quality, services, relationships, price and geographic
proximity. We believe that we have a significant competitive advantage due to our comprehensive product and service
offerings, global distribution network, technically-trained sales team and customized supply chain solutions. We
believe our global distribution platform provides a competitive advantage to serving multinational customers’ needs.
Our operations and logistics platform gives us the ability to ship orders from inventory for delivery within 24 to 48
hours to all major global markets.
We enhance our value proposition to both key suppliers and customers through our technical expertise, global
standards participation testing and demonstration facilities and numerous quality assurance certification programs
such as ISO 9001:2015 and ISO/TS 16949:2009. Our NSS, EES and UPS segments leverage our certified
Infrastructure Solutions Lab located at our suburban Chicago headquarters to support customers with technology
needs related to enterprise networks, data centers, physical security, building technologies and industrial
communications and control. At this lab, we evaluate performance and interoperability to help customers reduce risk
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through informed purchasing decisions. Our Solutions Briefing Centers, premier technology education and
demonstration facilities located in various regions around the globe, focus on providing our customers with the
necessary information to make informed decisions around complex, end-to-end technology solutions.
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Contract Sales and Backlog
We have a number of customers who purchase products under long-term contractual arrangements. In such
circumstances, the relationship with the customer typically involves a high degree of material requirements planning
and information systems interfaces and, in some cases, may require the maintenance of a dedicated distribution
facility or dedicated personnel and inventory at, or in close proximity to, the customer site to meet the needs of the
customer. Such contracts do not generally require the customer to purchase any minimum amount of goods from us,
but would require that materials acquired by us, as a result of joint material requirements planning between us and the
customer, be purchased by the customer. Backlog orders represent approximately five to six weeks of sales and the
majority of these orders ship to customers within 30 to 60 days from order date.
Seasonality
The operating results are not significantly affected by seasonal fluctuations except for the impact resulting from
variations in the number of billing days from quarter to quarter. Our EES and UPS segments experience some
seasonality as weather can restrict project work. Consecutive quarter sales from the third to fourth quarters are
generally lower due to the holidays and lower number of billing days as compared to other consecutive quarter
comparisons. There were 253 billing days in both 2018 and 2017 and 254 billing days in 2016.
Available Information
Our Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and all
amendments to these reports can be found at the Investor Relations section of our company website at
http://www.anixter.com. These forms are available without charge as soon as reasonably practical following the time
they are filed with or furnished to the Securities and Exchange Commission ("SEC"). Shareholders and other
interested parties may request email notifications of the posting of these documents through the Investor Relations
section of our website. In addition, copies of our reports will be made available, free of charge, upon written request.
Our website also contains corporate governance information including corporate governance guidelines; audit,
compensation and nominating and governance committee charters; nomination process for directors; and our business
ethics and conduct policy.
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ITEM 1A.  RISK FACTORS.
The following factors could materially adversely affect our operating results and financial condition. Although we
have tried to discuss key factors, please be aware that other risks may prove to be important in the future. New risks
may emerge at any time, and we cannot predict those risks or estimate the extent to which they may affect our
financial performance.
A change in sales strategy or financial viability of our suppliers could adversely affect our sales or earnings.
Most of our agreements with suppliers are terminable by either party on short notice for any reason. We currently
source products from thousands of suppliers. However, approximately one-third of our annual dollar volume
purchases are sourced from our five largest suppliers. If any of these suppliers changes its sales strategy to reduce its
reliance on distribution channels, or decides to terminate its business relationship with us, our sales and earnings could
be adversely affected until we are able to establish relationships with suppliers of comparable products. Although we
believe our relationships with these key suppliers are good, they could change their strategies as a result of a change in
control, expansion of their direct sales force, changes in the marketplace or other factors beyond our control, including
a key supplier becoming financially distressed.
We have risks associated with the sale of nonconforming products and services.
Historically, we have experienced a small number of cases in which our vendors supplied us with products that did not
conform to the agreed upon specifications without our knowledge. Additionally, we may inadvertently sell a product
not suitable for a customer’s application. We address this risk through our quality control processes, by seeking to limit
liability and our warranty in our customer contracts, by obtaining indemnification rights from vendors and by
maintaining insurance responsive to these risks. However, there can be no assurance that we will be able to include
protective provisions in all of our contracts, that vendors will have the financial capability to fulfill their
indemnification obligations to us, or that insurance can be obtained with sufficiently broad coverage or in amounts
sufficient to fully protect us.
Our foreign operations are subject to political, economic and currency risks.
We derive approximately one quarter of our revenues from sales outside of the U.S.. Economic and political
conditions in some of these foreign markets may adversely affect our results of operations, cash flows and financial
condition in these foreign markets. Our results of operations and the value of our foreign assets are affected by
fluctuations in foreign currency exchange rates (as further discussed in "Item 7A. Quantitative and Qualitative
Disclosures About Market Risk") and different legal, tax, accounting and regulatory requirements. In addition, some
of the products that we distribute are produced in foreign countries, which involve longer and more complex supply
chains that are vulnerable to numerous risks that could cause significant interruptions or delays in delivery of such
products. Many of these factors are beyond our control and include risks, such as as political instability, financial
instability of suppliers, suppliers' noncompliance with applicable laws, trade restrictions, labor disputes, currency
fluctuations, changes in tariff or import policies, severe weather, terrorist attacks and transport capacity and cost. A
significant interruption in our supply chains caused by any of the above factors could result in increased costs or
delivery delays and result in a decrease in our net sales and profitability.
We have risks associated with inventory.
We must identify the right product mix and maintain sufficient inventory on hand to meet customer orders. Failure to
do so could adversely affect our sales and earnings. However, if circumstances change (for example, an unexpected
shift in market demand, pricing or customer defaults) there could be a material impact on the net realizable value of
our inventory. To guard against inventory obsolescence, we have negotiated various return rights and price protection
agreements with certain key suppliers. We also maintain an inventory valuation reserve account against declines in the
value or salability of our inventory. However, there is no guaranty that these arrangements will be sufficient to avoid
write-offs in excess of our reserves in all circumstances.
Our operating results are affected by copper prices.
Our operating results have been affected by changes in prices of copper, which is a major component in a portion of
the electrical wire and cable products we sell. As our purchase costs with suppliers change to reflect the changing
copper prices, our percent mark-up to customers remains relatively constant, resulting in higher or lower sales revenue
and gross profit depending upon whether copper prices are increasing or decreasing.
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The degree to which price changes in the copper commodity spot market correlate to product price changes, is a factor
of market demand for products. When demand is strong, there is a high degree of correlation, but when demand is
weak, there can be significant time lags between spot price changes and market price changes.
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We have risks associated with the integration of acquired businesses.
In connection with recent and future acquisitions, it is necessary for us to continue to create an integrated business
from the various acquired entities. This requires the establishment of a common management team to guide the
acquired businesses, the conversion of numerous information systems to a common operating system, the
establishment of a brand identity for the acquired businesses, the streamlining of the operating structure to optimize
efficiency and customer service and a reassessment of the inventory and supplier base to ensure the availability of
products at competitive prices. No assurance can be given that these various actions can be completed without
disruption to the business, in a short period of time or that anticipated improvements in operating performance can be
achieved. Any inability on our part to successfully implement strategic transactions could have an adverse impact on
our reputation, business, financial condition, operating results and cash flows. There can be no assurance that any
businesses acquired will meet performance expectations or that business judgments concerning the value, strengths
and weaknesses of businesses acquired will prove to be correct. In addition, any acquisition that we make may not
deliver the synergies and other benefits that were anticipated when entering into such acquisition.
Our debt agreements could impose restrictions on our business.
Our debt agreements contain certain financial and operating covenants that limit our discretion with respect to certain
business matters. These covenants restrict our ability to, among other things:
•incur additional indebtedness;
•create liens on assets;
•make certain investments;
•transfer, lease or dispose of assets; and
•engage in certain mergers, acquisitions, consolidations or other fundamental changes.
These covenants also limit the amount of dividends or share repurchases we may make. As a result of these
restrictions, we are limited in how we may conduct business and may be unable to compete effectively or take
advantage of new business opportunities. Our ability to comply with the covenants and restrictions contained in our
debt agreements may be affected by economic, financial and industry conditions or regulatory changes beyond our
control. The breach of any of these covenants or restrictions could result in a default under either the Inventory
Facility, the Receivables Facility or the indentures governing our outstanding notes that would permit the applicable
lenders or noteholders, as the case may be, to declare all outstanding amounts to be due and payable, together with
accrued and unpaid interest. If we are unable to repay indebtedness, lenders having secured obligations, such as the
lenders under the Inventory Facility or the Receivables Facility, could proceed against the collateral securing these
obligations. This could have a significant negative impact on our financial condition and operating results.
We have substantial debt which could adversely affect our profitability, limit our ability to obtain financing in the
future and pursue certain business opportunities.
As of December 28, 2018, we had an aggregate principal amount of $1.26 billion of outstanding debt. As a result, a
substantial portion of our cash flow from operations must be dedicated to the payment of principal and interest on our
indebtedness, thereby reducing the funds available to us for other purposes. This may also limit our ability to obtain
additional financing for working capital, capital expenditures, acquisitions, debt service requirements, and general
corporate purposes in the future. Our indebtedness also reduces our flexibility to adjust to changing market conditions
or may prevent us from making capital investments that are necessary or important to our operations and strategic
growth.
If our cash flow and capital resources are not sufficient to fund our debt service obligations, we could face substantial
liquidity problems and may be required to reduce or delay capital expenditures, sell assets, seek to obtain additional
equity capital or refinance our debt. We cannot make assurances that we will be able to refinance our debt on terms
acceptable to us, or at all. Our debt agreements and the indentures governing our outstanding notes restrict our ability
to dispose of assets and how we use the proceeds from any such dispositions. We cannot make assurances that we will
be able to consummate those dispositions, or if we do, what the timing of the dispositions will be or whether the
proceeds that we realize will be adequate to meet our debt service obligations when due.
We have risks associated with accounts receivable.
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A significant portion of our working capital consists of accounts receivable. Although no single customer accounts for
more than 2% of our sales, a payment default by one of our larger customers could have a negative short-term impact
on earnings or liquidity. A financial or industry downturn could have an adverse effect on the collectability of our
accounts receivable, which could result in longer payment cycles, increased collection costs and defaults.
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A decline in project volume could adversely affect our sales and earnings.
While most of our sales and earnings are generated by comparatively smaller and more frequent orders, the fulfillment
of large orders for capital projects generates significant sales and earnings. Slow macro-economic growth rates,
difficult credit market conditions for our customers, weak demand for our customers’ products or other customer
spending constraints can result in project delays or cancellations, potentially having a material adverse effect on our
financial results.
The level of returns on pension plan assets and the actuarial assumptions used for valuation purposes could affect our
earnings and cash flows in future periods. Changes in government regulations could also affect our pension plan
expenses and funding requirements.
The funding obligations for our pension plans are impacted by the performance of the financial markets, particularly
the equity markets, and interest rates. Funding obligations are determined under government regulations and are
measured each year based on the value of assets and liabilities on a specific date. If the financial markets do not
provide the long-term returns that are expected under the governmental funding calculations, we could be required to
make larger contributions. The equity markets can be very volatile, and therefore our estimate of future contribution
requirements can change dramatically in relatively short periods of time. Similarly, changes in interest rates and
legislation enacted by governmental authorities can impact the timing and amounts of contribution requirements. An
adverse change in the funded status of the plans could significantly increase our required contributions in the future
and adversely impact our liquidity. At December 28, 2018, our projected benefit obligations exceeded the fair value of
plan assets by $55.2 million.
Assumptions used in determining projected benefit obligations and the fair value of plan assets for our pension plans
are determined by us in consultation with outside actuaries. In the event that we determine that changes are warranted
in the assumptions used, such as the discount rate, expected long-term rate of return on assets, or mortality rates, our
future pension benefit expenses could increase or decrease. Due to changing market conditions, the assumptions that
we use may differ from actual results, which could have a significant impact on our pension liabilities and related
costs and funding requirements.
Any significant disruption, interruption or failure of our information systems could disrupt our business, result in
increased costs and decreased revenues, harm our reputation, and expose us to liability.
We rely on the proper functioning and availability of our information systems to successfully operate our business,
including managing inventory, processing customer orders, shipping products and providing service to customers, and
compiling financial results. Our information systems may be disrupted due to natural disasters, power or
telecommunications outages, unauthorized access, or other causes. Any significant or prolonged unavailability or
failure of our critical information systems could materially impair our ability to maintain proper levels of inventories,
process orders, meet the demands of our customers in a timely manner, and other harmful effects. We seek to
continually enhance our information systems, and such changes could potentially create a disruption or failure of our
existing information technology. Additionally, efforts to align portions of our business on common platforms, systems
and processes could result in unforeseen interruptions, increased costs or liability, and other negative effects.
We may experience a failure in or breach of our operational or information security systems, or those of our
third-party service providers, as a result of cyber attacks or information security breaches.
Information security risks have generally increased in recent years because of the proliferation of new technologies
and the increased sophistication and activities of perpetrators of cyber-attacks. A failure in or breach of our
operational or information security systems, or those of our third-party service providers, as a result of cyber attacks,
mailicious intrusions or information security breaches could disrupt our business, result in the disclosure or misuse of
confidential or proprietary information, damage our reputation, increase our costs and/or cause losses. As a result,
cyber security and the continued development and enhancement of the controls and processes designed to protect our
systems, computers, software, data and networks from attack, damage or unauthorized access remain a priority for us.
Although we believe that we have robust information security procedures and other safeguards in place, as cyber
threats continue to evolve, we may be required to expend additional resources to continue to enhance our information
security measures and/or investigate and remediate any information security vulnerabilities. If our information
systems are compromised, we may face regulatory sanctions or penalties under applicable laws, experience increases
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in operating expenses or an impairment in our ability to conduct our operations, incur expenses or lose revenues as a
result of a data privacy breach, information technology outages or disruptions, or suffer other adverse consequences
including lawsuits or other legal action and damage to our reputation.
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Disruptions to our logistics capability or supply chain may have an adverse impact on our operations.
Our global logistics services are operated through distribution centers around the world. We also depend on
transportation service providers for the delivery of products to our customers. Any significant interruption or
disruption in service at one or more of our distribution centers due to severe weather, natural disasters, information
technology upgrades, operating issues, disruptions to our transportation network, or other unanticipated events, could
impair our ability to obtain or deliver inventory in a timely manner, cause cancellations or delays in shipments to
customers or otherwise disrupt our normal business operations.
We are subject to various laws and regulations globally and any failure to comply could adversely affect our business.
We are subject to a broad range of laws and regulations in the jurisdictions where we operate globally, including,
among others, those relating to data privacy and protection, cybersecurity, import and export requirements,
anti-bribery and corruption, product compliance, supplier regulations regarding the sources of supplies or products,
environmental protection, health and safety requirements, intellectual property, foreign exchange controls and cash
repatriation restrictions, labor and employment, e-commerce, advertising and marketing, anti-competition and tax.
Compliance with these domestic and foreign laws, regulations and requirements may be burdensome, increasing our
cost of compliance and doing business. In addition, as a supplier to federal, state, and local government agencies, we
must comply with certain laws and regulations relating specifically to our governmental contracts. Although we have
implemented policies and procedures designed to facilitate compliance with these laws, we cannot assure you that our
employees, contractors, or agents will not violate such laws and regulations, or our policies and procedures. Any such
violations could result in the imposition of fines and penalties, damage to our reputation, and, in the case of laws and
regulations relating to governmental contracts, the loss of those contracts.
We may be adversely affected by the U.K. determination to leave the European Union (Brexit).
On June 23, 2016, voters in the United Kingdom approved an advisory referendum to withdraw from the European
Union (“Brexit”). Such withdrawal will occur after a process of negotiation regarding the future terms of the United
Kingdom’s relationship with the European Union with respect to reciprocal market access and other matters. These
negotiations on withdrawal and post-exit arrangements have been and will likely continue to be complex and
protracted. 
We have significant operations in the United Kingdom and other member countries of the European Union. The
proposed withdrawal by the United Kingdom could have an adverse effect on the tax, tax treaty, currency, operational,
legal and regulatory regimes to which our businesses in the region are subject. The withdrawal could also, among
other potential outcomes, disrupt the free movement of goods, services and people between the United Kingdom and
the European Union and significantly disrupt trade between the United Kingdom and the European Union and other
parties. The uncertainty concerning the timing and terms of the exit could also have a negative impact on the business
activity, political stability and economic conditions in the United Kingdom, the European Union and the other
economies in which we operate, which could result in customers reducing or delaying spending decisions on our
products. Our U.K. business has deferred tax assets totaling $5.9 million. A downturn in our U.K. business caused by
a material adverse effect could require us to record a valuation allowance against those deferred tax assets. Any of
these developments could have a material adverse effect on our business, financial condition, operating results and
cash flows.
We may be adversely affected by unanticipated changes in our tax provisions.
We are a U.S.-owned multinational company subject to income and other taxes in the U.S. and jurisdictions abroad.
Tax laws are subject to change as new laws are passed and new interpretations of laws are issued or applied. Such
changes in U.S. or foreign tax laws, regulations, other administrative guidance and common law interpretation could
affect our tax expense and profitability as evidenced by the enactment of the Tax Cuts and Jobs Act on December 22,
2017. Further, the final determination of tax audits or litigation could ultimately be materially different from our
historical income tax provisions and accruals. Changes in our tax provision and tax liabilities, whether due to changes
in law, the interpretation, or a final determination of audits or litigation, could have a material adverse impact on our
financial condition, operating results and cash flows.

ITEM 1B.  UNRESOLVED STAFF COMMENTS.
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None.

ITEM 2.  PROPERTIES.
Our distribution network consists of 316 warehouses/branch locations in approximately 50 countries with over 9
million square feet of space. This includes 21 regional distribution centers (100,000 — 500,000 square feet), 43 local
distribution centers (35,000 — 100,000 square feet), 194 service centers and 58 branch locations. Additionally, we have
73 sales offices throughout the world. All but five of these facilities are leased. No one facility is material to our
overall operations, and we believe there is ample supply of alternative warehousing space available on similar terms
and conditions in each of our markets.
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ITEM 3.  LEGAL PROCEEDINGS.
Incorporated by reference to Note 5. "Commitments and Contingencies" in the notes to the Consolidated Financial
Statements of this Annual Report on Form 10-K.

ITEM 4.  MINE SAFETY DISCLOSURES.
Not applicable.

9

Edgar Filing: ANIXTER INTERNATIONAL INC - Form 10-K

19



EXECUTIVE OFFICERS OF THE REGISTRANT
The following table lists the name, age as of February 21, 2019, position, offices and certain other information with
respect to our executive officers. The term of office of each executive officer will expire upon the appointment of his
successor by the Board of Directors.

William A. Galvin,
56

President and Chief Executive Officer since July 2018; President and Chief Operating Officer
from July 2017 to June 2018; Executive Vice President - Network & Security Solutions of the
Company from 2012 to June 2017; Executive Vice President - North America and EMEA
Enterprise Cabling and Security Solutions from 2007 to 2012. Mr. Galvin has held several sales
and marketing management roles over his 30 years of experience with the Company.    

Theodore
A. Dosch,
59

Executive Vice President - Finance and Chief Financial Officer of the Company since July 2011; Senior
Vice President - Global Finance of the Company from January 2009 to June 2011; CFO - North America
and Vice President - Maytag Integration at Whirlpool Corporation from 2006 to 2008; Corporate
Controller at Whirlpool Corporation from 2004 to 2006; CFO - North America at Whirlpool Corporation
from 1999 to 2004.    Mr. Dosch has also been a Director of UGI Corporation since 2017.

Justin
C. Choi,
53

Executive Vice President - General Counsel & Corporate Secretary of the Company since May 2013; Vice
President - General Counsel & Corporate Secretary of the Company from June 2012 to May 2013; Executive
Vice President, General Counsel and Secretary -Trustwave Holdings from January 2011 to June 2012; Senior
Vice President, General Counsel & Secretary - Andrew Corporation from March 2006 to December 2007;
Vice President of Law - Avaya Inc. from September 2000 to February 2006.     

William C.
Geary II, 48

Executive Vice President - Network & Security Solutions of the Company since July 2017; Senior Vice
President - Global Markets - Network & Security Solutions from January 2017 to June 2017. Before
moving to Anixter, Mr. Geary served 22 years and held a variety of senior management roles at
Accu-Tech.

Robert M.
Graham, 51

Executive Vice President - Electrical & Electronic Solutions of the Company since July 2015; Senior Vice
President - U.S. Electrical and Electronic Wire and Cable from 2011 to 2015. Mr. Graham came to
Anixter with the acquisition of the Pentacon business in September 2002, and since then, he has held
various senior leadership roles for Anixter’s former OEM Fastener business with his most recent position
before joining the Wire & Cable division being Senior Vice President for the North American
business.        

Scott
Ramsbottom, 45

Executive Vice President - Chief Information Officer since February 2015; Senior Vice President
Global Information Services from February 2014 to February 2015. Mr. Ramsbottom held various
roles in the information services group since joining the Company in 1999.

Rodney A.
Smith, 61

Executive Vice President - Human Resources of the Company since May 2013; Vice President -
Human Resources from August 2006 to May 2013.        

Orlando
McGee, 57

Executive Vice President - Operations of the Company since January 2018; Senior Vice President -
Strategic and EMEA Operations from August 2017 to January 2018; Senior Vice President - Strategic
Operations from June 2016 to August 2017. Prior to joining the Company, Mr. McGee served in a number
of management positions at Cintas Corporation from 2012 to 2016, most recently as Vice President
Distribution & Logistics.
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PART II

ITEM 5.  MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND
ISSUER PURCHASES OF EQUITY SECURITIES.
Anixter International Inc.’s Common Stock is traded on the New York Stock Exchange under the symbol AXE.
Dividend information and shareholders of record are set forth in Note 11. "Selected Quarterly Financial Data
(Unaudited)" in the Notes to the Consolidated Financial Statements. There have been no sales of unregistered
securities.
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