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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 10-K

x ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934 FOR THE
FISCAL YEAR ENDED DECEMBER 31, 2012

OR

¨ TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934 FOR THE
TRANSITION PERIOD FROM                     TO                     .

Commission File No. 001-32975

EVERCORE PARTNERS INC.
(Exact name of registrant as specified in its charter)

Delaware 20-4748747
(State or Other Jurisdiction of

Incorporation or Organization)

(I.R.S. Employer

Identification No.)
55 East 52 nd Street, New York, New York 10055

(Address of Principal Executive Offices) (Zip Code)
Registrant�s telephone number, including area code: (212) 857-3100

Securities registered pursuant to Section 12(b) of the Act:

Title of each class Name of each exchange on which registered
Class A Common Stock, $0.01 par value New York Stock Exchange

Securities registered pursuant to Section 12(g) of the Act: None

Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act.    Yes  x    No  ¨
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Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Act.    Yes  ¨    No  x

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject
to such filing requirements for the past 90 days.    Yes  x    No  ¨

Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if any, every Interactive Data
File required to be submitted and posted pursuant to Rule 405 of Regulation S-T (§232.405 of this chapter) during the preceding 12 months (or
for such shorter period that the registrant was required to submit and post such files).    Yes  x    No  ¨

Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein and will not be
contained, to the best of the registrant�s knowledge, in the definitive proxy or information statements incorporated by reference in Part III of this
Form 10-K or any amendment to this Form 10-K.  x

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, or a smaller reporting
company. See the definitions of �large accelerated filer,� �accelerated filer� and �smaller reporting company� in Rule 12b-2 of the Exchange Act.

Large Accelerated Filer  x Accelerated Filer  ¨ Non-Accelerated Filer  ¨ Smaller Reporting Company  ¨
(do not check if a smaller
reporting company)

Indicate by check whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act.    Yes  ¨    No  x

The aggregate market value of the voting and nonvoting common equity of the registrant held by non-affiliates as of June 30, 2012 was
approximately $663.4 million, based on the closing price of the registrant�s Class A common stock reported on the New York Stock Exchange on
such date of $23.39 per share and on the par value of the registrant�s Class B common stock, par value $0.01 per share.

The number of shares of the registrant�s Class A common stock, par value $0.01 per share, outstanding as of February 19, 2013, was 31,715,614.
The number of shares of the registrant�s Class B common stock, par value $0.01 per share, outstanding as of February 19, 2013 was 42
(excluding 58 shares of Class B common stock held by a subsidiary of the registrant).

Documents Incorporated by Reference

Portions of the definitive Proxy Statement of Evercore Partners Inc. to be filed pursuant to Regulation 14A of the general rules and regulations
under the Securities Exchange Act of 1934, as amended, for the 2013 annual meeting of stockholders (�Proxy Statement�) are incorporated by
reference into Part III of this Form 10-K.
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PART I

Available Information

Our website address is www.evercore.com. We make available free of charge on the Investor Relations section of our website
(http://ir.evercore.com) our Annual Report on Form 10-K (�Form 10-K�), Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and all
amendments to those reports as soon as reasonably practicable after such material is electronically filed or furnished with the Securities and
Exchange Commission (the �SEC�) pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934; as amended (the �Exchange Act�).
We also make available through our website other reports filed with or furnished to the SEC under the Exchange Act, including our Proxy
Statements and reports filed by officers and directors under Section 16(a) of that Act, as well as our Code of Business Conduct and Ethics. From
time to time we may use our website as a channel of distribution of material company information. Financial and other material information
regarding the Company is routinely posted on and accessible at http://ir.evercore.com. In addition, you may automatically receive email alerts
and other information about us by enrolling your email by visiting the �Email Alert� section at http://ir.evercore.com. We do not intend for
information contained in our website to be part of this Form 10-K.

Any materials we file with the SEC may be read and copied at the SEC�s Public Reference Room at 100 F Street, N.E., Washington, DC, 20549.
Information on the operation of the Public Reference Room may be obtained by calling the SEC at 1-800-SEC-0330. The SEC maintains an
Internet site (http://www.sec.gov) that contains reports, proxy and information statements and other information regarding issuers that file
electronically with the SEC.

In this report, references to �Evercore�, the �Company�, �we�, �us� and �our� refer to Evercore Partners Inc., a Delaware corporation, and its consolidated
subsidiaries. Unless the context otherwise requires, references to (1) �Evercore Partners Inc.� refer solely to Evercore Partners Inc., and not to any
of its consolidated subsidiaries and (2) �Evercore LP� refer solely to Evercore LP, a Delaware limited partnership, and not to any of its
consolidated subsidiaries. References to the �IPO� refer to our initial public offering on August 10, 2006 of 4,542,500 shares of our Class A
common stock, including shares issued to the underwriters of the IPO pursuant to their election to exercise in full their overallotment option.

Forward-Looking Statements

This report contains or incorporates by reference forward-looking statements within the meaning of Section 27A of the Securities Act of 1933
and Section 21E of the Exchange Act, which reflect our current views with respect to, among other things, our operations and financial
performance. In some cases, you can identify these forward-looking statements by the use of words such as �outlook�, �believes�, �expects�, �potential�,
�continues�, �may�, �should�, �seeks�, �approximately�, �predicts�, �intends�, �plans�, �estimates�, �anticipates� or the negative version of these words or other
comparable words. Such forward-looking statements are subject to various risks and uncertainties.

Accordingly, there are or will be important factors that could cause actual outcomes or results to differ materially from those indicated in these
statements. All statements other than statements of historical fact are forward-looking statements and, based on various underlying assumptions
and expectations, are subject to known and unknown risks, uncertainties and assumptions and may include projections of our future financial
performance based on our growth strategies and anticipated trends in Evercore�s business. We believe these factors include, but are not limited to,
those described under �Risk Factors�. These factors should not be construed as exhaustive and should be read in conjunction with the other
cautionary statements that are included or incorporated by reference in this report. We undertake no obligation to publicly update or review any
forward-looking statement, whether as a result of new information, future developments or otherwise. You should, however, consult further
disclosures we may make in future filings of our Annual Reports on Form 10-K,
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Quarterly Reports on Form 10-Q and Current Reports on Form 8-K and any amendments thereto or in future press releases or other public
statements.

We operate in a very competitive and rapidly changing environment. New risks and uncertainties emerge from time to time, and it is not possible
for our management to predict all risks and uncertainties, nor can management assess the impact of all factors on our business or the extent to
which any factor, or combination of factors, may cause actual results to differ materially from those contained in any forward-looking
statements.
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Item 1. Business
Overview

Evercore is one of the leading independent investment banking advisory firms in the world based on the dollar volume of announced worldwide
merger and acquisition (�M&A�) transactions on which we have advised since 2000. When we use the term independent investment banking
advisory firm, we mean an investment banking firm that directly, or through its affiliates, does not engage in commercial banking or significant
proprietary trading activities. We were founded on the belief that there is an opportunity within the investment banking industry for a firm free
of the potential conflicts of interest created within large, multi-product financial institutions. We also believed that the broad set of relationships
of an independent advisory business would provide the foundation for a differentiated investment management platform. We believe that
maintaining standards of excellence and integrity in our core businesses demands a spirit of cooperation and hands-on participation more
commonly found in smaller organizations. Since our inception, we have set out to build�in the employees we choose and in the projects we
undertake�an organization dedicated to the highest caliber of professionalism and integrity.

We operate globally through two business segments:

� Investment Banking; and

� Investment Management.
Our Investment Banking segment includes our Advisory services, through which we provide advice to clients on significant mergers,
acquisitions, divestitures and other strategic corporate transactions, with a particular focus on advising prominent multinational corporations and
substantial private equity firms on large, complex transactions. We also provide restructuring advice to companies in financial transition, as well
as to creditors, shareholders and potential acquirers. In addition, we provide our clients with capital markets advice relating to both debt and
equity securities, underwrite securities offerings and raise funds for financial sponsors. Our Investment Banking segment also includes our
Institutional Equities services through which we offer equity research and agency-only equity securities trading for institutional investors.

Our Investment Management segment focuses on Institutional Asset Management, through which we manage financial assets for sophisticated
institutional investors and provide independent fiduciary services to corporate employee benefit plans; Wealth Management, through which we
provide wealth management services for high net-worth individuals; and Private Equity, through which we manage private equity funds. Each of
these businesses is led by senior investment professionals with extensive experience in their respective fields.

Investment Banking

At December 31, 2012, our Investment Banking segment had 60 Senior Managing Directors and 16 Senior Advisors with expertise and client
relationships in a wide variety of industry sectors, as well as 38 senior research and sales professionals in Institutional Equities.

In 2012, our Investment Banking segment generated $568.2 million, or 88%, of our revenues, excluding Other Revenue, net, and earned
advisory fees from 324 clients.

3
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Advisory

We provide confidential, strategic and tactical advice to both public and private companies, with a particular focus on large, multinational
corporations. By virtue of their prominence, size and sophistication, many of our clients are more likely to require expertise relating to larger and
more complex situations. We are advising or have advised on numerous noteworthy transactions during the past three years, including:

�   Bristol-Myers Squibb on its acquisition of Amylin Pharmaceuticals and
the sale of half of its interest in Amylin Pharmaceuticals to AstraZeneca

�   Kinder Morgan on its acquisition of El Paso and on the
subsequent sale of EP Energy to an investor group led by Apollo
and Riverstone

�   The Special Committee of Dell on its pending sale to Michael Dell and
Silver Lake Partners

�   McGraw-Hill on the sale of its McGraw-Hill Education business
to Apollo

�   AOL on the sale of patents to Microsoft �   Lubrizol on its sale to Berkshire Hathaway

�   Advent International and Goldman Sachs Capital Partners on their
acquisition of TransUnion

�   Lafarge on the sale of a portfolio of UK construction materials
assets to Mittal Investments

�   The Special Committee of Kraft Foods on its split into separate Global
Snacks and North American Grocery businesses

�   Sanofi on its acquisition of Genzyme

�   Southern Union on its sale to Energy Transfer �   General Motors on its IPO

�   CenturyLink on its merger with Qwest Communications �   LyondellBasell on its restructuring

�   Burlington Northern Santa Fe on its sale to Berkshire Hathaway �   Exelon on its acquisition of Constellation Energy
Our approach is to work as a trusted senior advisor to top corporate officers and boards of directors, helping them devise strategies for enhancing
shareholder value:

� Objective Advice with a Long-Term Perspective. We seek to recommend shareholder value enhancement strategies or other financial
strategies that we would pursue ourselves were we acting in management�s capacity. This approach often includes advising our clients
against pursuing transactions that we believe do not meet that standard.

� Transaction Excellence. Since the beginning of 2000, we have advised on over $1.6 trillion of announced transactions, including
acquisitions, sale processes, mergers of equals, special committee advisory assignments, recapitalizations and restructurings.

� Senior Level Attention and Experience. The Senior Managing Directors in our advisory business participate in all facets of client
interaction, from the initial evaluation phase to the final stage of executing our recommendations.

We advise clients in a number of different situations across many industries and geographies, each of which may require various services:

� Mergers and Acquisitions. When we advise companies about the potential acquisition of another company or certain assets, our
services include evaluating potential acquisition targets, providing valuation analyses, evaluating and proposing financial and
strategic alternatives and rendering, if appropriate, fairness opinions. We also may advise as to the timing, structure, financing and
pricing of a proposed acquisition and assist in negotiating and closing the acquisition.

� Divestitures and Sale Transactions. When we advise clients that are contemplating the sale of certain businesses, assets or their
entire company, our services include evaluating and recommending financial and strategic alternatives with respect to a sale,
advising on valuation issues and the appropriate sales
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process for the situation, assisting in preparing an offering memorandum or other appropriate sales materials and rendering, if
appropriate, fairness opinions. We also identify and contact selected qualified acquirers and assist in negotiating and closing the sale.

� Special Committee and Fairness Opinion Assignments. We are well known for our independence, quality and thoroughness and
devoting senior-level attention throughout the project lifecycle. We believe our objectivity, integrity and discretion allow us to
provide an unbiased perspective.

� Restructuring. We provide financial advice and investment banking services to companies in financial transition, as well as to
creditors, shareholders and potential acquirers. Our services may include reviewing and analyzing the business, financial condition
and prospects of the company or providing advice on strategic transactions, capital raising or restructurings. We also may provide
advisory services to companies that have sought or are planning to seek protection under Chapter 11 of the U.S. Bankruptcy Code or
other similar processes in non-U.S. jurisdictions.

� Capital Markets. We serve as an objective advisor to corporations and financial sponsors on a broad array of financing issues. We
have developed an expertise in assisting clients with respect to the entire spectrum of capital structure decisions. In addition, we act
as an underwriter in public offerings and private placements of debt and equity securities in the U.S. and internationally.

� Private Funds. The Private Funds Group (�PFG�) advises fund sponsors on all aspects of the fundraising process. The group is
headquartered in London, with personnel in Europe, the United States and Asia.

We strive to earn repeat business from our clients. However, we operate in a highly competitive environment in which there are no long-term
contracted sources of revenue. Each revenue-generating engagement is separately negotiated and awarded. To develop new client relationships
and to develop new engagements from historical client relationships, we maintain an active dialogue with a large number of clients and potential
clients, as well as with their financial and legal advisors, on an ongoing basis. We have gained new clients each year through our business
development initiatives, through recruiting additional senior professionals who bring with them client relationships and through referrals from
directors, attorneys and other third parties with whom we have relationships.

Institutional Equities

In June 2010, we commenced our U.S. Institutional Equities operations. This business distributes equity research and engages in agency-only
equity securities trading for institutional investors.

� Equity Research. Our research analysts perform research to help our clients understand the dynamics that drive the industries and
companies under coverage. We seek to differentiate ourselves through originality of perspective, depth of insight and ability to
uncover industry trends. Our research analysts cover major industry developments, publish research on industry sectors, provide
fundamental, company-specific coverage and identify and evaluate investment opportunities in publicly-traded companies.

� Institutional Sales and Trading. Our professionals provide equity securities sales and trading services to institutional investors and
seek to develop strong relationships with the portfolio managers and traders they serve by working closely with our equity research
professionals.

Investment Management

Our Investment Management segment includes Institutional Asset Management, in the United States through Evercore Trust Company, N.A.
(�ETC�), Atalanta Sosnoff Capital, LLC (�Atalanta Sosnoff�) and ABS Investment Management, LLC (�ABS�) and in Latin America through
Evercore Casa de Bolsa, S.A. de C.V. (�ECB�, formerly Protego Casa de Bolsa, S.A. de C.V.) and Evercore G5 Holdings S.A. (�G5�); Wealth
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Management, through Evercore Wealth Management (�EWM�), and Evercore Pan-Asset Capital Management (�Pan�); and Private Equity. Our
Investment Management business principally manages and invests capital on behalf of third parties, including a broad range of institutional
investors such as corporate and public pension funds, endowments, foundations, insurance companies, family offices and high net-worth
individuals. Our Investment Management business is led by highly-experienced Portfolio and Client Relationship Managers.

In 2012, our Investment Management segment generated revenue of $79.8 million. As of December 31, 2012, we had $12.1 billion of assets
under management (�AUM�), excluding any AUM from our non-consolidated affiliates, of which $7.1 billion was attributable to Institutional
Asset Management, $4.5 billion was attributable to Wealth Management and $0.4 billion was attributable to Private Equity clients.

Institutional Asset Management

Within our Institutional Asset Management business, ETC provides specialized investment management, independent fiduciary and trustee
services, Atalanta Sosnoff manages large-capitalization U.S. equity and balanced products, ABS is an institutionally focused hedge
fund-of-funds manager and ECB primarily manages Mexican fixed income products and offers fiduciary and trust services.

Wealth Management

Wealth Management provides services through EWM and Pan. EWM targets clients with more than $5 million in investable assets and offers
services such as investment policy creation, asset allocation, customized investment management, manager selection, performance reporting and
financial planning. Pan provides asset allocation advisory services and products to high net-worth individuals, charities and endowments,
principally in the UK.

In December 2012, EWM acquired Mt. Eden Investment Advisors, LLC, (�Mt. Eden�) a San Francisco-based registered investment advisor.

Private Equity

Private Equity manages value-oriented, middle-market private equity funds in both the United States and Mexico. While we do not intend to
raise Evercore-sponsored successor funds in the United States or Europe, we maintain a strategic alliance to pursue private equity investment
opportunities with Trilantic Capital Partners (�Trilantic�) and to collaborate on the future growth of Trilantic�s business. As part of the agreement,
the Company agreed to use commercially reasonable efforts to source investment opportunities for Trilantic�s current fund, Trilantic Capital
Partners Associates IV L.P. (�Trilantic IV�), and Trilantic agreed to use commercially reasonable efforts to refer to the Company mergers and
acquisitions advisory services or restructuring advisory services from time to time with respect to selected portfolio companies of Trilantic IV.

In connection with the issuance of certain limited partnership interests in Trilantic, the Company became a limited partner of Trilantic and is
entitled to receive 10% of the aggregate amount of carried interest in respect to all of the portfolio investments made by Trilantic IV, up to $15.0
million. The Company and its affiliates are passive investors and do not participate in the management of any Trilantic-sponsored funds.
Trilantic also agreed to pay an annual fee to the Company equal to $2.0 million per year for a period of five years as consideration for services to
be performed by the Company. In addition, as part of the strategic alliance, the Company agreed to commit a minimum of $5.0 million of the
total capital commitments of Trilantic�s next private equity fund.
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Our Strategies for Growth

We intend to continue to grow and diversify our Investment Banking and Investment Management businesses, and to further enhance our profile
and competitive position, through the following strategies:

� Add Highly Qualified Investment Banking Professionals with Industry and Product Expertise. We have taken action in a
competitive environment by hiring six new Senior Managing Directors in the last 12 months, in sectors such as restructuring,
transportation and consumer. We intend to continue to recruit high-caliber advisory, funds placement, research and sales and trading
professionals to add depth in industry sectors and products and services in areas that we believe we already have strength, and to
extend our reach to sectors or new business lines we have identified as particularly attractive.

� Achieve Organic Growth and Improved Profitability in Investment Management and Opportunistically Pursue Inorganic
Growth. We are focused on managing our current Investment Management business towards growth and improved profitability. We
also continue to selectively evaluate opportunities to expand Evercore Wealth Management.

� Expand In New Geographic Markets. We are expanding in new geographic markets where we believe the business environment
will be receptive to the strengths of our Investment Banking and Investment Management business models or where we believe our
clients have or may develop a significant presence. Our recent expansion in Canada, Europe and Hong Kong, as well as our advisory
affiliates and alliances in Brazil, Argentina, Japan, China, South Korea, Russia and India, represent important steps in this strategy.
We are actively seeking to strengthen, expand and deepen these alliances and to enter into new arrangements in additional
geographies. We may hire groups of talented professionals or pursue additional strategic acquisitions or alliances with
highly-regarded regional or local firms whose cultures and operating principles are similar to ours.

Results by Segment and Geographic Location

See Note 22 to our consolidated financial statements for additional information regarding our segment results and the geographic areas from
which we derive our revenues.

People

As of December 31, 2012, we employed approximately 900 people worldwide. Our senior professionals play a significant role in driving growth
and are measured by their productivity either through revenue per Senior Managing Director or other metrics including asset growth for
Portfolio and Client Relationship Managers. None of our employees are subject to any collective bargaining agreements, and we believe we have
good relations with our employees.

As a leading independent investment banking firm, our core asset is our professional staff, including their intellectual capital and their dedication
to providing the highest quality services to our clients. Prior to joining Evercore, many of our Senior Managing Directors, Portfolio and Client
Relationship Managers and Senior Research and Sales and Trading Professionals held senior level positions with other leading corporations,
financial services firms or investment firms.

Competition

The financial services industry is intensely competitive, and we expect it to remain so. Our competitors are other investment banking, financial
advisory and investment management firms. We compete both globally and on a regional, product or niche basis. We compete on the basis of a
number of factors, including transaction execution skills, investment performance, our range of products and services, innovation, reputation and
price.

Evercore is predominantly an independent investment banking advisory firm, and its competitors can be categorized into three main groups:
(1) large universal banks and bulge bracket firms such as Bank of America,
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Barclays, Citigroup, Credit Suisse, Deutsche Bank, Goldman Sachs, JPMorgan Chase, Morgan Stanley and UBS, (2) independent advisory firms
such as Lazard and Rothschild and (3) boutiques, such as Blackstone�s investment banking business, Centerview, Greenhill, Moelis and Perella
Weinberg, among others. The universal banks, which also offer lending, engage in significant proprietary trading and manage large private
equity funds. We believe and our clients have informed us that firms which also engage in acquisition financing, significant proprietary trading
in clients� securities and the management of large private equity funds that often compete with clients can cause such firms to develop interests
that may be in conflict with the interests of advisory clients. Since Evercore is able to avoid potential conflicts associated with these types of
activities, we believe that Evercore is better able to develop more trusted and long-term relationships with its clients than those of its competitors
which provide such services. In addition, we have a larger global presence and deeper sector expertise than many of the boutiques. Our
Institutional Equities business is also subject to competition from investment banks and other large and small financial institutions who offer
similar services.

We believe that we face a range of competitors in our Investment Management business, with numerous other firms providing competitive
services in each of our sectors. In Institutional Asset Management, each of Atalanta Sosnoff, ABS, ECB and ETC face substantial competition
from a large number of asset management and trust companies, many of which are larger, more established firms with greater brand name
recognition and more extensive client networks and product offerings. Wealth Management competes with domestic and global private banks,
regional broker-dealers, independent broker-dealers, registered investment advisors, commercial banks, trust companies and other financial
services firms offering wealth management services to clients, many of which have substantially greater resources and offer a broader range of
services. In Private Equity, our competition includes private equity funds of all sizes.

Competition is also intense for the attraction and retention of qualified employees. Our ability to continue to compete effectively in our
businesses will depend upon our ability to attract new employees and retain and motivate our existing employees.

Regulation

United States

Our business, as well as the financial services industry generally, is subject to extensive regulation in the United States and elsewhere. As a
matter of public policy, regulatory bodies in the United States and the rest of the world are charged with safeguarding the integrity of the
securities and other financial markets and with protecting the interests of customers participating in those markets, not with protecting the
interests of our shareholders or creditors. In the United States, the SEC is the federal agency responsible for the administration of the federal
securities laws. Evercore Group L.L.C. (�EGL�), a wholly-owned subsidiary of ours through which we conduct our investment banking business,
is registered as a broker-dealer with the SEC and the Financial Industry Regulatory Authority (�FINRA�), and is registered as a broker-dealer in all
50 states and the District of Columbia. EGL is subject to regulation and oversight by the SEC. FINRA, a self-regulatory organization that is
subject to oversight by the SEC, adopts and enforces rules governing the conduct, and examines the activities, of its member firms, including
EGL. State securities regulators also have regulatory or oversight authority over EGL. In addition, EGL is subject to regulation as a municipal
advisor by the Municipal Securities Rulemaking Board with respect to PFG�s activities as placement agent for investment funds that may seek to
solicit capital from certain public pension funds. PFG is also impacted by various state and local regulations that restrict or prohibit the use of
placement agents in connection with investments by public pension funds, including regulations in New York, Illinois, Ohio, California and
New Mexico. Similar measures are being considered or have been implemented in other jurisdictions.

Broker-dealers are subject to regulations that cover all aspects of the securities business, including sales methods, trade practices, use and
safekeeping of customers� funds and securities, capital structure, record-keeping, the financing of customers� purchases and the conduct and
qualifications of directors, officers and employees. In particular, as a registered broker-dealer and member of a self-regulatory organization, we
are
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subject to the SEC�s uniform net capital rule, Rule 15c3-1. Rule 15c3-1 specifies the minimum level of net capital a broker-dealer must maintain
and also requires that a significant part of a broker-dealer�s assets be kept in relatively liquid form. The SEC and various self-regulatory
organizations impose rules that require notification when net capital falls below certain predefined criteria, limit the ratio of subordinated debt to
equity in the regulatory capital composition of a broker-dealer and constrain the ability of a broker-dealer to expand its business under certain
circumstances. Additionally, the SEC�s uniform net capital rule imposes certain requirements that may have the effect of prohibiting a
broker-dealer from distributing or withdrawing capital and requiring prior notice to the SEC for certain withdrawals of capital. Our broker-dealer
subsidiary is also subject to regulations, including the USA PATRIOT Act of 2001 (the �Patriot Act�), which impose obligations regarding the
prevention and detection of money-laundering activities, including the establishment of customer due diligence and other compliance policies
and procedures. Failure to comply with these requirements may result in monetary, regulatory and, in certain cases, criminal penalties.

We are also subject to the Foreign Corrupt Practices Act, which prohibits offering, promising, giving, or authorizing others to give anything of
value, either directly or indirectly, to a non-U.S. government official in order to influence official action or otherwise gain an unfair business
advantage, such as to obtain or retain business.

Three of our affiliates, EWM, ABS and Atalanta Sosnoff, are registered as investment advisors with the SEC. In addition, as a result of recent
regulatory initiatives, Evercore Advisors L.L.C., as investment advisor to Evercore Capital Partners II L.P. and its affiliated entities (�ECP II�), has
become subject to the Investment Advisers Act of 1940 and has registered with the SEC as an investment advisor. Registered investment
advisors are subject to the requirements and regulations of the Investment Advisers Act of 1940. Such requirements relate to, among other
things, fiduciary duties to clients, maintaining an effective compliance program, solicitation agreements, conflicts of interest, recordkeeping and
reporting requirements, disclosure requirements, limitations on agency cross and principal transactions between an advisor and advisory clients,
state and local political contributions, as well as general anti-fraud prohibitions. EWM is also an investment advisor, which subjects EWM to
additional regulations under the Investment Company Act of 1940 (the �1940 Act�). ETC, which is limited to fiduciary activities, is regulated by
the Office of the Comptroller of the Currency (�OCC�), is a member bank of the Federal Reserve System and is subject to the Patriot Act.

Mexico

ECB is authorized by the Mexican Ministry of Finance to act as a broker-dealer and financial advisor in accordance with the Mexican Securities
Market Law. ECB is subject to regulation and oversight by the Mexican Ministry of Finance and the Mexican National Banking and Securities
Commission, including the maintenance of minimum capital requirements. In addition, the Mexican Broker Dealer Association, a self-regulatory
organization that is subject to oversight by the Mexican National Banking and Securities Commission, adopts and enforces rules governing the
conduct, and examines the activities of, its member broker-dealers, including ECB. Since August 2009, ECB has been authorized by the
Mexican National Banking and Securities Commission to act as a trustee and to operate in the equity markets.

United Kingdom

Authorization by the Financial Services Authority (�FSA�). Evercore Partners International LLP and Pan are subject to regulation in the United
Kingdom by the FSA. The current UK regulatory regime is based upon the Financial Services and Markets Act 2000 (the �FSMA�), together with
secondary legislation and other rules made under the FSMA. Under section 19 of the FSMA, it is an offense for any person to carry on �regulated
activities� in the United Kingdom unless it is an authorized person or otherwise exempt from the need to be authorized. The various �regulated
activities� are set out in the FSMA (Regulated Activities) Order 2001 (as amended). They include, among other things: advising on investments;
arranging deals in investments; dealing in investments as agent; managing investments (i.e., portfolio management) and the safeguarding and
administration of assets (including the arranging of such safeguarding and administration).
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Regulatory capital. Regulatory capital requirements form an integral part of the FSA�s prudential supervision of FSA authorized firms. The
regulatory capital rules oblige firms to hold a certain amount of capital at all times (taking into account the particular risks to which the firm may
be exposed given its business activities), thereby helping to ensure that firms can meet their liabilities as they fall due and safeguarding their
(and their counterparties�) financial stability. The FSA also expects firms to take a proactive approach to monitoring and managing risks,
consistent with its high level requirement for firms to have adequate financial resources. Regulatory capital requirements exist on two levels.
The first is a solo requirement aimed at individual authorized entities (with the relevant firm being required to submit periodic reports to
demonstrate compliance with the relevant requirement). The second is a consolidated (or group) requirement and relates to a part of or the entire
group of which an authorized firm or firms form part. The FSA�s rules in relation to capital requirements were updated in 2007 to implement the
recast EU Capital Requirements Directive (�CRD�), which came fully into force in the UK in January 2007. The CRD, which amended two capital
requirements directives (The Banking Consolidation Directive and the Capital Adequacy Directive), introduced a more risk-sensitive approach
to capital adequacy (with a particular emphasis on operational risk).

Anti-Money Laundering and Anti-Bribery. The UK Money Laundering Regulations 2007 came into force on December 15, 2007. The
regulations, which implement the Third EU Money Laundering Directive, require firms to have procedures in place to prevent money laundering
and to take a risk-based approach to focus the efforts where they are most needed. This approach includes client due diligence, monitoring, staff
training and awareness. Failure to maintain the necessary procedures is a criminal offense. The Proceeds of Crime Act 2002 also contains a
number of offenses in relation to money laundering. Our UK affiliates are also subject to the UK Bribery Act 2010, which became effective in
July 2011 and provides for criminal penalties for bribery of, or receipt of a bribe from, public officials, corporations and individuals, as well as
for the failure of an organization to prevent a person with whom it is associated from providing bribes for the organization�s benefit.

Regulatory Framework in the European Union. Evercore Europe has obtained the appropriate European investment services passport rights to
provide cross-border services into a number of other members of the European Economic Area (�EEA�). This �passport� derives from the
pan-European regime established by the EU Markets in Financial Instruments Directive (�MiFID�), which regulates the provision of investment
services and activities throughout the EEA. MiFID provides investment firms which are authorized in any one EEA member state the right to
provide investment services on a cross-border basis, or through the establishment of a branch to clients located in other EEA member states
(known as �host member states�) on the basis of their home member state authorization without the need for separate authorization by the
competent authorities in the relevant host member state. This practice is known as �passporting�. MiFID was required to be implemented across
the EEA on November 1, 2007. MiFID made substantial and important changes to the way in which our business is conducted across the EEA.
These include, among others, an extension to the scope of the �passport� but also clarification that the conduct of business rules of a host member
state are not to apply to a firm providing services within its territory on a cross-border basis (host member state conduct of business rules will
apply to branches). Evercore Europe has implemented MiFID, and we believe our business is now compliant with the requirements of MiFID.

Hong Kong

In Hong Kong, the Securities and Futures Commission (�SFC�) regulates our subsidiary, Evercore Asia Limited. The compliance requirements of
the SFC include, among other things, net capital requirements and stockholders� equity requirements. The SFC regulates the activities of the
officers, directors, employees and other persons affiliated with Evercore Asia Limited, and require the registration of such persons.

General

Certain of our businesses are subject to compliance with laws and regulations of U.S. federal and state governments, non-U.S. governments,
their respective agencies and/or various self-regulatory organizations or
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exchanges relating to, among other things, the privacy of client information, and any failure to comply with these regulations could expose us to
liability and/or reputational damage. Additional legislation, changes in rules promulgated by financial authorities and self-regulatory
organizations or changes in the interpretation or enforcement of existing laws and rules, either in the United States or elsewhere, may directly
affect our mode of operation and profitability.

The U.S. and non-U.S. government agencies and self-regulatory organizations, as well as state securities commissions in the United States and
Mexican Financial Authorities, are empowered to conduct periodic examinations and initiate administrative proceedings that can result in
censure, fine, the issuance of cease-and-desist orders or the suspension or expulsion of a regulated entity or its directors, officers or employees.

11

Edgar Filing: Evercore Partners Inc. - Form 10-K

Table of Contents 16



Table of Contents

Item 1A. Risk Factors
Risks Related to Our Business

Difficult market conditions may adversely affect our business in many ways, including reducing the volume of the transactions involving our
Investment Banking business and reducing the value of the assets we manage in our Investment Management businesses, which, in each
case, may materially reduce our revenue or income.

As a financial services firm, our businesses are materially affected by conditions in the global financial markets and economic conditions
throughout the world. Global financial markets and economic conditions are negatively impacted by many factors beyond our control, including
the inability to access credit markets, rising interest rates or inflation, terrorism or political uncertainty. Financial market and economic
conditions have been volatile in the last several years, and challenging conditions have persisted. A continuation of these conditions could
reduce the demand for our services and present new challenges. Revenue generated by our Investment Banking business is related to the volume
and value of the transactions in which we are involved. During periods of unfavorable market and economic conditions, our operating results
may be adversely affected by a decrease in the volume and value of M&A transactions and increasing price competition among financial
services companies seeking advisory engagements. Unfavorable market conditions also may lead to a reduction in revenues from our trading,
underwriting and placement agent activities. In addition, Europe�s debt crisis could have a material adverse effect on our business and financial
condition, particularly with respect to our recently expanded UK advisory business. The possibility that certain EU member states will default on
their debt obligations has negatively impacted economic conditions and global markets. The continued uncertainty over the outcome of
international and the EU�s financial support programs and the possibility that other EU member states may experience similar financial troubles
could further disrupt global markets. See ��A portion of our revenues are derived from our international operations, which are subject to certain
risks.�

In the event of a market or general economic downturn, our Institutional Asset Management and Wealth Management businesses would also be
expected to generate lower revenue because the management fees we receive are typically based on the market value of the securities that
comprise the assets we manage. In addition, due to uncertainty or volatility in the market or in response to difficult market conditions, clients
may withdraw funds from these businesses in favor of investments they perceive as offering greater opportunity or lower risk. Difficult market
conditions can also materially adversely affect our ability to launch new products or offer new services in our Institutional Asset Management or
Wealth Management businesses, which could negatively affect our ability to increase AUM. In each case, management fees based on AUM
would be negatively affected. Moreover, difficult market conditions may negatively impact the private equity funds that we manage by further
reducing valuations and curtailing opportunities to exit and realize value from their investments.

Certain aspects of our cost structure are largely fixed, and we may incur costs associated with new or expanded lines of business prior to
these lines of business generating significant revenue. If our revenue declines or fails to increase commensurately with the expenses
associated with new or expanded lines of business, our profitability may be materially adversely affected.

We may incur costs associated with new or expanded lines of business, including guaranteed or fixed compensation costs, prior to these lines of
business generating significant revenue. In addition, certain aspects of our cost structure, such as costs for occupancy and equipment rentals,
communication and information technology services, and depreciation and amortization are largely fixed, and we may not be able to timely
adjust these costs to match fluctuations in revenue. If our revenue declines, or fails to increase commensurately with the expenses associated
with new or expanded lines of business, our profitability may be materially adversely affected.
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We depend on our senior professionals, including our executive officers, and the loss of their services could have a material adverse effect on
us.

Our senior leadership team�s reputations and relationships with clients and potential clients are critical elements in maintaining and expanding
our businesses. For example, our Investment Banking business is dependent on our senior Investment Banking professionals and on a small
number of senior research analysts, traders and executives. In addition, Atalanta Sosnoff, EWM and ETC are dependent on a small number of
senior portfolio managers and executives. Further, the operations and performance of G5, ABS and Pan are dependent on a small number of
senior executives. Our professionals possess substantial experience and expertise and strong client relationships. The loss of these personnel
could jeopardize our relationships with clients and result in the loss of client engagements and revenues.

If we are unable to successfully identify and hire productive individuals to join our firm or consummate additional acquisitions, alliances or
joint ventures on attractive terms, we may not be able to implement our growth strategy successfully.

Our growth strategy is based, in part, on expanding our various businesses through additional acquisitions, entering into joint ventures and
strategic alliances, and internally developing new opportunities that are complementary to our existing businesses and where we think we can
add substantial value or generate substantial returns. The success of this strategy will depend on, among other things:

� the availability of suitable opportunities and capital resources to effect our strategy;

� the level of competition from other companies that may have greater financial resources than we do or may not require the same
level of disclosure of these activities;

� our ability to value acquisition and investment candidates accurately and negotiate acceptable terms for those acquisitions and
investments; and

� our ability to identify and enter into mutually beneficial relationships with joint venture partners.
Our growth strategy also relies on our ability to attract and retain profitable senior finance professionals across all of our businesses. Due to the
early stage of development of many of our businesses and competition from other firms, we may face difficulties in recruiting and retaining
professionals of a caliber consistent with our business strategy. In particular, many of our competitors are significantly larger with greater
financial resources, and may be able to offer more attractive compensation packages and broader career opportunities. Additionally, it may take
more than one year for us to determine whether new advisory professionals will be profitable or effective, during which time we may incur
significant expenses and expend significant time and resources on training, integration and business development.

If we are not successful in implementing our growth strategy, our business and results and the market price for our Class A common stock may
be adversely affected.

Our inability to develop, integrate and manage recently added capabilities, joint ventures, alliances and acquired businesses successfully
could have adverse consequences to our business.

Integrating acquired businesses, providing a platform for new businesses and partnering with other firms involve a number of risks and present
financial, managerial and operational challenges, including the following factors, among others:

� loss of key employees or customers;

� possible inconsistencies in or conflicts between standards, controls, procedures and policies and the need to implement
company-wide financial, accounting, information technology and other systems;

Edgar Filing: Evercore Partners Inc. - Form 10-K

Table of Contents 18



� failure to maintain the quality of services that have historically been provided;

13

Edgar Filing: Evercore Partners Inc. - Form 10-K

Table of Contents 19



Table of Contents

� failure to coordinate geographically diverse organizations; and

� the diversion of management�s attention from our day-to-day business as a result of the need to manage any disruptions
and difficulties and the need to add management resources to do so.

In addition, acquisitions, start-ups and internally developed initiatives generally result in increased operating and administrative costs as the
necessary infrastructure, IT, legal and compliance systems, controls and personnel are put in place. Our inability to develop, integrate and
manage acquired companies, joint ventures or other strategic relationships and growth initiatives in an efficient and cost-effective manner, or at
all, could have material adverse short- and long-term effects on our operating results, financial condition and liquidity.

We may not realize the cost savings, revenue enhancements or other benefits that we expected from our acquisitions and other growth
initiatives.

Our analyses of the benefits and costs of expanding our businesses necessarily involve assumptions as to future events, including general
business and industry conditions, the longevity of specific customer engagements and relationships, operating costs and competitive factors,
many of which are beyond our control and may not materialize. While we believe our analyses and their underlying assumptions to be
reasonable, they are estimates that are necessarily speculative in nature. In addition, new regulatory requirements and conflicts may reduce the
synergies that we expect to result from our growth initiatives. Even if we achieve the expected benefits, we may not be able to achieve them
within the anticipated time frame. Also, the cost savings and other synergies from these acquisitions may be offset by costs incurred in
integrating the companies, increases in other expenses or problems in the business unrelated to these acquisitions. In the case of joint ventures,
we are subject to additional risks and uncertainties in that we may be dependent upon, and subject to liability, losses or reputational damage
relating to personnel, systems and activities that are not under our direct and sole control, and conflicts and disagreements between us and our
joint venture partners may negatively impact our business.

Additionally, acquiring the equity of an existing business or substantially all of the assets of a company may expose us to liability for actions
taken by an acquired business and its management before the acquisition. The due diligence we conduct in connection with an acquisition and
any contractual guarantees or indemnities that we receive from the sellers of acquired companies may not be sufficient to protect us from, or
compensate us for, actual liabilities. A material liability associated with an acquisition, especially where there is no right to indemnification,
could adversely affect our operating results, financial condition and liquidity.

Our growth has placed, and will continue to place, significant demands on our administrative, operational and financial resources.

We have experienced significant growth in the past several years, including in our Investment Banking business, by expanding into sales,
trading, research and underwriting activities, entering into strategic alliances, acquiring Lexicon and the hiring of additional senior professionals
in our advisory group, and in our Investment Management business through the acquisitions of Atalanta Sosnoff and Mt. Eden and our
investment in ABS. Supporting this growth has placed significant demands on our operational, legal, regulatory and financial systems and
resources for integration, training and business development efforts. We are often required to commit additional resources to maintain
appropriate operational, legal, regulatory and financial systems to adequately support expansion, even when we only partner, enter into strategic
alliances or take minority stakes in other businesses. We expect our growth to continue, which could place additional demands on our resources
and increase our expenses. We cannot provide assurance that our financial controls, the level of knowledge of our personnel, our operational
abilities, our legal and compliance controls and our other corporate support systems will be adequate to manage our expanding operations
effectively. Any failure to do so could adversely affect our ability to pursue our growth strategy, generate revenue and control expenses.

14

Edgar Filing: Evercore Partners Inc. - Form 10-K

Table of Contents 20



Table of Contents

Our revenue and profits are highly volatile, which may make it difficult for us to achieve steady earnings growth on a quarterly basis and
may cause the price of our Class A common stock to decline.

Our revenue and profits are highly volatile. We generally derive Investment Banking revenue from engagements that generate significant fees at
key transaction milestones, such as closing, and the timing of these milestones is outside of our control. As a result, our financial results will
likely fluctuate from quarter to quarter based on the timing of when those fees are earned. It may be difficult for us to achieve steady earnings
growth on a quarterly basis, which could, in turn, lead to large adverse movements in the price of our Class A common stock or increased
volatility in our stock price generally.

We earn a majority of our revenue from advisory engagements, and, in many cases, we are not paid until the successful consummation of the
underlying M&A transaction or restructuring. As a result, our Investment Banking revenue is highly dependent on market conditions and the
decisions and actions of our clients, interested third parties and governmental authorities. For example, a client could delay or terminate an
acquisition transaction because of a failure to agree upon final terms with the counterparty, failure to obtain necessary regulatory consents or
board or stockholder approvals, failure to secure necessary financing, adverse market conditions or because the target�s business is experiencing
unexpected operating or financial problems. Anticipated bidders for assets of a client during a restructuring transaction may not materialize or
our client may not be able to restructure its operations or indebtedness due to a failure to reach agreement with its principal creditors. In these
circumstances, we often do not receive any advisory fees other than the reimbursement of certain out-of-pocket expenses, despite the fact that
we have devoted considerable resources to these transactions.

In Institutional Asset Management and Wealth Management, our revenue includes management fees from assets we manage. These revenues are
dependent upon the amount of AUM, which can decline as a result of market depreciation, withdrawals or otherwise, as well as the performance
of the assets. The timing of flows, contributions and withdrawals are often out of our control, can occur on short notice, and may be inconsistent
from quarter to quarter. See ��The amount and mix of our AUM are subject to significant fluctuations.� In addition, a portion of our Institutional
Asset Management revenue is derived from performance fees, which vary depending on the performance of the investments we select for the
funds and clients we manage, which could cause our revenue and profits to fluctuate. Even in the absence of a market downturn, below-market
investment performance by our funds and portfolio managers could reduce AUM and asset management revenues.

In Private Equity, we record revenue from performance fees, or carried interest, when the returns on the private equity funds� investments exceed
certain minimum thresholds. In addition, if a fund performs poorly, we may be obligated to reverse previously recorded performance fee revenue
under �claw-back� provisions. The claw-back provisions of an Evercore private equity fund remain in effect until the final distribution of the
proceeds from such fund. Our Private Equity revenue also includes our allocable share, based on our investments in the funds managed by our
Private Equity business, of unrealized (�mark-to-market�) as well as realized gains and losses reported by such funds. As a result, because the
investment returns of our Private Equity funds are uncertain and difficult to predict, the revenue we derive from our Private Equity business can
be volatile from quarter to quarter and year to year.

Our failure to deal appropriately with conflicts of interest could damage our reputation and materially adversely affect our business.

As we have expanded the scope of our businesses and client base, we increasingly confront actual and potential conflicts of interest relating to
our Investment Banking and Investment Management businesses. It is possible that actual, potential or perceived conflicts could give rise to
client dissatisfaction, litigation or regulatory enforcement actions. Appropriately identifying and managing actual or perceived conflicts of
interest is complex and difficult, and our reputation could be damaged if we fail, or appear to fail, to deal appropriately with one or more
potential or actual conflicts of interest. Regulatory scrutiny of, or litigation in connection with, conflicts of interest would have a material
adverse effect on our reputation which would materially adversely affect our business in a number of ways, including an inability to raise
additional assets and a reluctance of potential clients and counterparties to do business with us.
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Policies, controls and procedures that we may be required to implement to address additional regulatory requirements, including as a result of
our Institutional Equities business and expansion into underwriting activities, or to mitigate actual or potential conflicts of interest, may result in
increased costs, including for additional personnel and infrastructure and IT improvements, as well as limit our activities and reduce the positive
synergies that we seek to cultivate across our businesses.

Certain of our executive officers and employees responsible for managing our U.S. private equity funds (ECP Funds) and Mexican private
equity funds (Discovery and EMCP Funds) have invested their own capital in side-by-side investments in specific portfolio companies along
with our U.S. and Mexican private equity funds. These side-by-side investments are not subject to management fees or carried interest. As a
result, some of our executive officers and private equity portfolio managers have a different economic interest in the performance of investments
in certain portfolio companies compared to the interests of investors in our private equity funds. This lack of a total alignment of interests and
incentives could result in our executive officers and private equity portfolio managers devoting a disproportionate amount of time and attention
to certain investments, and could result in the underperformance of our private equity fund as a whole.

Employee misconduct, which is difficult to detect and deter, could harm us by impairing our ability to attract and retain clients and
subjecting us to significant legal liability and reputational harm.

There have been a number of highly-publicized cases involving fraud or other misconduct by employees in the financial services industry, and
there is a risk that our employees could engage in misconduct that adversely affects our business. For example, our Investment Banking business
often requires that we deal with confidential matters of great significance to our clients. If our employees were to improperly use or disclose
confidential information provided by our clients, we could be subject to regulatory sanctions and suffer serious harm to our reputation, financial
position, current client relationships and ability to attract future clients. We are also subject to a number of obligations and standards arising
from our Investment Management business and our authority over the assets managed by our Investment Management business. The violation of
these obligations and standards by any of our employees would adversely affect our clients and us. It is not always possible to deter employee
misconduct, and the precautions we take to detect and prevent this activity may not be effective in all cases. If our employees engage in
misconduct, our business would be adversely affected.

The financial services industry faces substantial litigation risks, and we may face damage to our professional reputation and legal liability if
our services are not regarded as satisfactory or for other reasons.

As a financial services firm, we depend to a large extent on our relationships with our clients and our reputation for integrity and high-caliber
professional services to attract and retain clients. As a result, if a client is not satisfied with our services, such dissatisfaction may be more
damaging to our business than to other types of businesses. Moreover, our role as advisor to our clients on important mergers and acquisitions or
restructuring transactions involves complex analysis and the exercise of professional judgment, including, if appropriate, rendering fairness
opinions in connection with mergers and other transactions.

In recent years, the volume of claims and amount of damages claimed in litigation and regulatory proceedings against M&A financial advisors
has been increasing. Our M&A advisory activities may subject us to the risk of significant legal liability to our clients and third parties,
including our clients� stockholders, under securities or other laws for materially false or misleading statements made in connection with securities
and other transactions and potential liability for the fairness opinions and other advice provided to participants in corporate transactions. In
addition, a portion of our M&A advisory fees are obtained from restructuring clients, and often these clients do not have sufficient resources to
indemnify us for costs and expenses associated with third-party subpoenas and, to the extent claims are not barred as part of the reorganization
process, direct claims. Our engagements typically include broad indemnities from our clients and provisions designed to limit our exposure to
legal claims relating to our services, but these provisions may not protect us or may not be adhered to in all cases. As a result, we may incur
significant legal expenses in defending against litigation. In our Investment
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Management business, we make investment decisions on behalf of our clients that could result in substantial losses. This also may subject us to
the risk of legal liability or actions alleging negligent misconduct, breach of fiduciary duty or breach of contract. These risks often may be
difficult to assess or quantify and their existence and magnitude often remain unknown for substantial periods of time. Substantial legal liability
or legal expenses incurred in defending against litigation could materially adversely affect our business, financial condition, operating results or
liquidity or cause significant reputational harm to us, which could seriously harm our business.

Extensive and evolving regulation of our businesses exposes us to the potential for significant penalties and fines due to compliance failures,
increases our costs and limits on our ability to engage in certain activities.

The financial services industry is subject to extensive regulation. We are subject to regulation by governmental and self-regulatory organizations
in the jurisdictions in which we operate. Our failure to comply with applicable laws or regulations could result in adverse publicity and
reputational harm as well as fines, suspensions of personnel or other sanctions, including revocation of the registration of us or any of our
subsidiaries as an investment adviser or broker-dealer. Our businesses are subject to periodic examination by various regulatory authorities, and
we cannot predict the outcome of any such examinations. In addition, adverse regulatory scrutiny of any of our strategic partners could have a
material adverse effect on our business and reputation.

Over the last several years, global financial markets have experienced extraordinary disruption and volatility, and there have been a number of
highly-publicized financial scandals involving misconduct by financial market participants and their employees. As a result, various U.S. and
foreign government agencies and regulatory bodies have taken, and may take further, actions to expand laws, rules, regulations and standards
that may be applicable to our activities. Our ability to conduct business and our operating results, including compliance costs, may be adversely
affected as a result of any new requirements imposed by the SEC, other U.S. or foreign governmental regulatory authorities or self-regulatory
organizations that regulate financial services firms or supervise financial markets. We also may be adversely affected by changes in the
interpretation or enforcement of existing laws and rules by these governmental authorities and self-regulatory organizations. In addition, some of
our clients or prospective clients may adopt policies that exceed regulatory requirements and impose additional restrictions. For example, certain
public pension funds will not invest in funds where a placement agent or other solicitor was involved.

The full extent of the effects of governmental economic and regulatory involvement in the wake of disruption and volatility in global
financial markets remains uncertain.

As a result of market volatility and disruption in recent years, the U.S. and other governments have taken unprecedented steps to try to stabilize
the financial system, including investing in financial institutions and taking certain regulatory actions. The full extent of the effects of these
actions and legislative and regulatory initiatives (including the Dodd-Frank Act) effected in connection with, and as a result of, such
extraordinary disruption and volatility is uncertain, both as to the financial capital markets and participants in general, and as to us in particular.

Our business is subject to various operational risks.

We face various operational risks related to our businesses on a day-to-day basis. We rely heavily on financial, accounting, communication and
other data processing systems. These systems, including the systems of third parties on whom we rely, may fail to operate properly or become
disabled as a result of tampering or a breach of our network security systems or otherwise, including for reasons beyond our control. In addition,
our systems may be subject to cyberattacks. Breaches of our network security systems could involve attacks that are intended to obtain
unauthorized access to our proprietary information, destroy data or disable, degrade or sabotage our systems, often through the introduction of
computer viruses, cyberattacks and other means and
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could originate from a wide variety of sources, including unknown third parties outside the firm. Although we take various measures to ensure
the integrity of our systems, there can be no assurance that these measures will provide protection. If our systems are compromised, do not
operate properly or are disabled, we could suffer a disruption of our business, financial losses, liability to clients, regulatory sanctions and
damage to our reputation.

We operate in businesses that are highly dependent on information systems and technology. In our Institutional Equities, Institutional Asset
Management and Wealth Management businesses in particular, we must consistently and reliably obtain securities pricing information, process
client transactions and provide reports and other customer service to our clients. Any failure to keep accurate books and records can render us
liable to disciplinary action by governmental and self-regulatory authorities, as well as to claims by our clients. We also rely on third-party
service providers for certain aspects of our business. Any interruption or deterioration in the performance of these third parties or failures of their
information systems and technology could impair our operations, affect our reputation and adversely affect our businesses.

In addition, if we were to experience a disaster or other business continuity problem, such as a pandemic, other man-made or natural disaster or
disruption involving electronic communications or other services used by us or third parties with whom we conduct business, our continued
success will depend, in part, on the availability of our personnel and office facilities and the proper functioning of our computer,
telecommunications, transaction processing and other related systems and operations, as well as those of third parties on whom we rely. Such
events could lead us to experience operational challenges, and our inability to timely and successfully recover could materially disrupt our
businesses and cause material financial loss, regulatory actions, reputational harm or legal liability.

We may not be able to generate sufficient cash to service all of our indebtedness.

Our ability to make scheduled payments on or to refinance our debt obligations depends on our financial condition and operating performance.
We cannot provide assurance that we will maintain a level of cash flows from operating activities sufficient to permit us to pay the principal of,
and interest on, our indebtedness, including the $120.0 million principal amount of senior unsecured notes issued to Mizuho Corporate Bank,
Ltd. (�Mizuho�) due 2020 with a 5.20% coupon (the �Senior Notes�). If our cash flows and capital resources are insufficient to fund our debt service
obligations, including the principal noted above and semi-annual interest payments of $3.1 million and our contingent obligations to fund our
redeemable noncontrolling interest of $49.7 million as of December 31, 2012, we may be forced to reduce or delay investments and capital
expenditures, or to sell assets, seek additional capital or restructure or refinance our indebtedness, including the Senior Notes and other
contractual commitments.

Risks Related to Our Investment Banking Business

A majority of our revenue is derived from advisory assignments for Investment Banking clients, which are not long-term contracted sources
of revenue and are subject to intense competition, and declines in these engagements could have a material adverse effect on our financial
condition and operating results.

We historically have earned a substantial portion of our revenue from fees paid to us by our Investment Banking clients for advisory services.
These fees are typically payable upon the successful completion of a particular transaction or restructuring. Investment Banking services
accounted for 88%, 82% and 80% of Net Revenues in 2012, 2011 and 2010, respectively, a substantial portion of which represents fees
generated by our advisory group. We expect that we will continue to rely on Investment Banking fees from advisory services for a substantial
portion of our revenue for the foreseeable future. Accordingly, a decline in our Investment Banking advisory engagements or the market for
advisory services would adversely affect our business.

In addition, our Advisory professionals operate in a highly-competitive environment where typically there are no long-term contracted sources
of revenue. Each revenue-generating engagement typically is separately
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solicited, awarded and negotiated. In addition, many businesses do not routinely engage in transactions requiring our services. As a consequence,
our fee-paying engagements with many clients are not likely to be predictable and high levels of revenue in one quarter are not necessarily
predictive of continued high levels of revenue in future periods. We also lose clients each year as a result of the sale or merger of a client, a
change in a client�s senior management, competition from other financial advisors and financial institutions and other causes. As a result, our
advisory fees could decline materially due to such changes in the volume, nature and scope of our engagements.

A high percentage of our net revenue is derived from a small number of Investment Banking clients, and the termination of any one advisory
engagement could reduce our revenue and harm our operating results.

Our top five Investment Banking clients accounted for 13%, 24% and 21% of Net Revenues in 2012, 2011 and 2010, respectively. The
composition of the group comprising our largest Investment Banking clients varies significantly from year to year, and a relatively small number
of clients may account for a significant portion of our Investment Banking Revenues. As a result, our operating results, financial condition and
liquidity may be significantly affected by even one lost mandate or the failure of one advisory assignment to be completed, however, no clients
accounted for more than 10% of our Net Revenues for the years ended December 31, 2012, 2011 and 2010.

We face strong competition from other financial advisory firms, many of which have the ability to offer clients a wider range of products and
services than we can offer, which could cause us to fail to win advisory mandates and subject us to pricing pressures that could materially
adversely affect our revenue and profitability.

The financial advisory industry is intensely competitive, and we expect it to remain so. We compete on the basis of a number of factors,
including the quality of our employees, transaction execution, our products and services, innovation, reputation and price. We have experienced
intense competition over obtaining advisory mandates in recent years, and we may experience pricing pressures in our Investment Banking
business in the future as some of our competitors seek to obtain increased market share by reducing fees.

We also face increased competition due to a trend toward consolidation. In recent years, there has been substantial consolidation and
convergence among companies in the financial services industry. This trend was amplified in connection with the unprecedented disruption and
volatility in the financial markets during the past several years and, as a result, a number of financial services companies have merged, been
acquired or have fundamentally changed their respective business models. Many of these firms may have the ability to support investment
banking, including financial advisory services, with commercial banking, insurance and other financial services in an effort to gain market share,
which could result in pricing pressure in our businesses.

Our Institutional Equities business relies on non-affiliated third-party service providers.

Our Institutional Equities business has entered into service agreements with third-party service providers for client order management and the
execution and settlement of client securities transactions. This business faces the risk of operational failure of any of our clearing agents, the
exchanges, clearing houses or other intermediaries we use to facilitate our securities transactions. Our senior management and officers oversee
and manage these relationships. Poor oversight and control or inferior performance or service on the part of the service provider could result in
loss of customers and violations of applicable rules and regulations. Any such failure could adversely affect our ability to effect transactions and
to manage our exposure to risk.

Underwriting and trading activities expose us to risks.

We may incur losses and be subject to reputational harm to the extent that, for any reason, we are unable to sell securities we purchased as an
underwriter at the anticipated price levels. As an underwriter, we also are
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subject to liability for material misstatements or omissions in prospectuses and other offering documents relating to offerings we underwrite. In
addition, through indemnification provisions in our agreement with our clearing organization, customer activities may expose us to
off-balance-sheet credit risk. Securities may have to be purchased or sold at prevailing market prices in the event a customer fails to settle a trade
on its original terms. We seek to manage the risks associated with customer trading activities through customer screening and trading
procedures.

Risks Relating to Our Investment Management Business

The amount and mix of our AUM are subject to significant fluctuations.

The revenues and profitability of our Institutional Asset Management and Wealth Management businesses are derived from providing
investment management and related services. The level of our revenues depends largely on the level and mix of AUM. Fluctuations in the
amount and mix of our AUM may be attributable in part to market conditions outside of our control that have had, and in the future could have,
a negative impact on our revenues and income. Any decrease in the value or amount of our AUM because of market volatility or other factors
negatively impacts our revenues and income. We are subject to an increased risk of asset volatility from changes in the global financial and
equity markets. Individual financial and equity markets may be adversely affected by economic, political, financial, or other instabilities that are
particular to the country or regions in which a market is located, including without limitation local acts of terrorism, economic crises or other
business, social or political crises. Declines in these markets have caused in the past, and may cause in the future, a decline in our revenues and
income. Global economic conditions, exacerbated by war or terrorism or financial crises, changes in the equity market place, currency exchange
rates, interest rates, inflation rates, the yield curve, and other factors that are difficult to predict affect the mix, market values and levels of our
AUM. A decline in the price of stocks or bonds, or in particular market segments, or in the securities market generally, could cause the value and
returns on our AUM to decline, resulting in a decline in our revenues and income. Moreover, changing market conditions may cause a shift in
our asset mix between international and U.S. assets, potentially resulting in a decline in our revenue and income depending upon the nature of
our AUM and the level of management fees we earn based on them. Additionally, changing market conditions may cause a shift in our asset mix
towards fixed-income products and a related decline in our revenue and income, as in the U.S. we generally derive higher fee revenues and
income from equity assets than from fixed-income products we manage.

If the investments we make on behalf of our funds and clients perform poorly, we will suffer a decline in our investment management
revenue and earnings, and our Investment Management business may be adversely affected.

Revenue from our Institutional Asset Management and Wealth Management businesses is derived from fees earned for the management of client
assets, generally based on the market value of AUM. Poor investment performance by these businesses, on an absolute basis or as compared to
third-party benchmarks or competitors, could stimulate higher redemptions, thereby lowering AUM and reducing the fees we earn, even in
periods when securities prices are generally rising. In addition, if the investments we make on behalf of our funds and clients perform poorly, it
may be more difficult for us to attract new investors, launch new products or offer new services in our Institutional Asset Management or Wealth
Management businesses. Furthermore, if the volatility in the U.S. and global markets cause a decline in the price of securities that constitutes a
significant portion of our AUM, our clients could withdraw funds from, or be hesitant to invest in, our Investment Management business due to
the uncertainty or volatility in the market or in favor of investments they perceive as offering greater opportunity or lower risk, which would also
result in lower investment management revenue. In our Private Equity business, our revenues include management fees based on committed or
invested capital and performance fees. If our private equity investments perform poorly, whether on a realized or unrealized basis, our revenues
and earnings will suffer. Poor performance by our private equity investments may also make it more difficult for us to raise any new funds in the
future, may result in such fundraising taking longer to complete than
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anticipated or may prevent us from raising such funds. In addition, to the extent that, over the life of the funds, we have received an amount of
carried interest that exceeds a specified percentage of distributions made to the third-party investors in our funds, we may be obligated to repay
the amount of this excess to the third-party investors.

Our Investment Management business� reliance on non-affiliated third-party service providers subjects the Company to operational risks.

We have entered into services agreements with third-party service providers for custodial services and trust and investment administration
processing and reporting services. Our officers oversee and manage these relationships; however, poor oversight and control on our part or
inferior performance or service on the part of the service providers could result in loss of customers, violation of applicable rules and
regulations, including, but not limited to, privacy and anti-money laundering laws and otherwise adversely affect our business and operations.

Our agreements with the OCC require us to maintain and segregate certain assets, and our failure to comply with these agreements
(including if we are required to access these assets for other purposes) could adversely affect us.

In connection with the organization of ETC, the OCC required the Company and Evercore LP to enter into a Capital and Liquidity Support
Agreement, a Capital and Liquidity Maintenance Agreement and other related agreements (collectively, the �OCC Agreements�). The OCC
Agreements require the Company�s and Evercore LP�s continuing obligation to provide ETC necessary capital and liquidity support in order to
ensure that ETC continues to operate safely and soundly and in accordance with applicable laws and regulations. In particular, the OCC
Agreements require that the Company and Evercore LP (1) maintain at least $5 million in Tier 1 capital in ETC or such other amount as the
OCC may require, (2) maintain liquid assets in ETC in an amount at least equal to the greater of $3.5 million or 90 days coverage of ETC�s
operating expenses and (3) provide at least $10 million of certain collateral held in a segregated account at a third-party depository institution.

If we fail to comply with any of the OCC Agreements, we could become subject to civil money penalties, regulatory enforcement actions,
payment of damages and, if the OCC deems it likely that we are unable to fulfill our obligations or breach the OCC Agreements, a forced
disposition of ETC. The occurrence of any of these events or the disclosure that these events are probable or under consideration may cause
reputational harm and erosion of client trust, due to a perception that we are unable to comply with applicable regulatory requirements, unable to
successfully launch new initiatives and businesses, or that our reputation for integrity and high-caliber professional services is no longer valid,
any of which could adversely affect our business and operations.

Valuation methodologies for certain assets in our private equity funds can be subject to significant subjectivity, and the values of assets
established pursuant to such methodologies may never be realized, which could result in significant losses for our funds. In addition, certain
of our redeemable noncontrolling interests are based on fair value estimates and assumptions which may significantly differ from the value
if redeemed.

We have made principal investments in ECP II, Evercore Mexico Capital Partners II (�EMCP II�), Evercore Mexico Capital Partners III (�EMCP
III�), Discovery Americas I L.P., CITIC Securities International Partners, LTD and Trilantic IV. These funds generally invest in relatively
high-risk, illiquid assets. In addition, some of these investments are, or may in the future be, in industries or sectors which are unstable, in
distress or undergoing some uncertainty. Such investments may be subject to rapid changes in value caused by sudden company-specific or
industry-wide developments. Contributing capital to these funds is risky, and we may lose some or all of the principal amount of our
investments. There are no regularly quoted market prices for a number of investments in our funds. The value of the investments of our funds is
determined using fair value methodologies described in the funds� valuation policies, which may consider, among other things, the nature of the
investment, the expected cash flows from the investment, bid or ask prices provided by third parties for the
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investment and the trading price of recent sales of securities (in the case of publicly-traded securities), restrictions on transfer and other
recognized valuation methodologies. The methodologies we use in valuing individual investments are based on estimates and assumptions
specific to the particular investments. Therefore, the value of our investments does not necessarily reflect the prices that would actually be
obtained by us on behalf of the fund when such investments are sold. Realizations at values significantly lower than the values at which
investments have been reflected in fund values would result in losses for the applicable fund and the loss of potential incentive income and
principal investments. We also have commitments related to our redeemable noncontrolling interests, which are initially recorded at fair value
and may be subject to periodic adjustments as a result of a change in the estimated fair value of the associated capital interests. The
methodologies we use in valuing these interests are based on estimates and assumptions specific to the particular commitment. Therefore, the
value of our redeemable noncontrolling interest may not necessarily reflect the value that would actually be obtained by the noncontrolling
interest holders when such capital interests are redeemed.

The limited partners of the private equity funds we manage may terminate their relationship with us at any time.

The limited partnership agreements of the funds we manage provide that the limited partners of each fund may terminate their relationship with
us without cause with a simple majority vote of each fund�s limited partners. If the limited partners of the funds we manage terminate their
relationship with us, we would lose fees earned for our management of the funds and carried interest from those funds.

Risks Related to Our International Operations

A portion of our revenues are derived from our international operations, which are subject to certain risks.

In 2012, we earned 30% of our Total Revenues, excluding Other Revenue, from clients and private equity funds located outside of the United
States. We intend to grow our non-U.S. business, and this growth is critical to our overall success. In addition, many of our larger clients for our
Investment Banking business are non-U.S. entities seeking to enter into transactions involving U.S. businesses. Our international operations
carry special financial and business risks, which could include the following:

� greater difficulties managing and staffing foreign operations;

� language and cultural differences;

� fluctuations in foreign currency exchange rates that could adversely affect our results;

� unexpected changes in trading policies, regulatory requirements, tariffs and other barriers;

� greater difficulties in collecting accounts receivable;

� longer transaction cycles;

� higher operating costs;

� adverse consequences or restrictions on the repatriation of earnings;

� potentially adverse tax consequences, such as trapped foreign losses;
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� less stable political and economic environments, including the sovereign debt crisis in Europe; and

� civil disturbances or other catastrophic events that reduce business activity.
If our international business increases relative to our total business, these factors could have a more pronounced effect on our operating results.
See also ��Difficult market conditions may adversely affect our business in many ways, including reducing the volume of the transactions
involving our Investment Banking
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business and reducing the value of the assets we manage in our Investment Management businesses, which, in each case, may materially reduce
our revenue or income.�

Fluctuations in foreign currency exchange rates could adversely affect our results.

Because our financial statements are denominated in U.S. dollars and we receive a portion of our net revenue from continuing operations in
other currencies, predominantly in Mexican pesos, Euros, British pounds, Brazilian real, Canadian dollars and Hong Kong dollars, we are
exposed to fluctuations in foreign currencies. In

addition, we pay certain of our expenses in such currencies. We have not entered into any transactions to hedge our exposure to these foreign
exchange fluctuations through the use of derivative instruments or otherwise. An appreciation or depreciation of any of these currencies relative
to the U.S. dollar would result in an adverse or beneficial impact, respectively, to our financial results. Fluctuations in foreign currency exchange
rates may also affect the levels of our AUM and, as a result, our investment advisory fees.

Adverse economic conditions and political events in Mexico may result in disruptions to our business operations and adversely affect our
revenue.

Our Mexican company has all of its assets located in Mexico and most of its revenue derived from operations in Mexico. As a financial services
firm, our businesses in Mexico are materially affected by Mexico�s financial markets and economic conditions. For example, for our ECB
business, a lack of liquidity in Mexican government bonds could have a material adverse effect on ECB�s business. Historically, interest rates in
Mexico have been volatile, particularly in times of economic unrest and uncertainty. Mexico has had, and may continue to have, high real and
nominal interest rates. In addition, because the Mexican government exercises significant influence over many aspects of the Mexican economy,
political events in Mexico, including a change in state and municipal political leadership, may result in disruptions to our business operations
and adversely affect its revenue. Any action by the government, including changes in the regulation of Mexico�s financial sector, could have an
adverse effect on the operations of our Mexican business, especially on its asset management business.

Our Mexican business derives a significant portion of its revenue from advisory contracts with state and local governments in Mexico. The term
limit system in Mexico may prevent us from maintaining relationships with the same clients in the same political positions beyond these periods.
After an election takes place, there is no guarantee that we will be able to remain as advisors of the new government, even if the new
administration is of the same political party as the previous one.

The cost of compliance with international broker dealer, employment, labor, benefits and tax regulations may adversely affect our business
and hamper our ability to expand internationally.

Since we operate our business both in the United States and internationally, we are subject to many distinct broker dealer, employment, labor,
benefits and tax laws in each country in which we operate, including regulations affecting our employment practices and our relations with our
employees and service providers. If we are required to comply with new regulations or new interpretations of existing regulations, or if we are
unable to comply with these regulations or interpretations, our business could be adversely affected or the cost of compliance may make it
difficult to expand into new international markets. Additionally, our competitiveness in international markets may be adversely affected by
regulations requiring, among other things, the awarding of contracts to local contractors, the employment of local citizens and/or the purchase of
services from local businesses or that favor or require local ownership.
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Risks Related to Our Organizational Structure

We are required to pay some of our Senior Managing Directors for most of the benefits relating to any additional tax depreciation or
amortization deductions we may claim as a result of the tax basis step-up we received in connection with exchanges of Evercore LP
partnership units (�LP Units�) for shares and related transactions.

As of December 31, 2012, there were 7,238,915 vested and 1,441,218 unvested LP Units held by some of our Senior Managing Directors that
may in the future be exchanged for shares of our Class A common stock. The exchanges may result in increases in the tax basis of the assets of
Evercore LP that otherwise would not have been available. These increases in tax basis may reduce the amount of tax that we would otherwise
be required to pay in the future, although the IRS may challenge all or part of that tax basis increase, and a court could sustain such a challenge.

We have entered into a tax receivable agreement with some of our Senior Managing Directors that provides for the payment by us to these
Senior Managing Directors of 85% of the amount of cash savings, if any, in U.S. federal, state and local income tax or franchise tax that we
actually realize as a result of these increases in tax basis. While the actual increase in tax basis, as well as the amount and timing of any
payments under this agreement, will vary depending upon a number of factors, including the timing of exchanges, the price of shares of our
Class A common stock at the time of the exchange, the extent to which such exchanges are taxable, and the amount and timing of our income,
we expect that, as a result of the size of the increases in the tax basis of the tangible and intangible assets of Evercore LP attributable to our
interest in Evercore LP, during the expected term of the tax receivable agreement, the payments that we may make to our Senior Managing
Directors could be substantial.

Although we are not aware of any issue that would cause the IRS to challenge a tax basis increase, Senior Managing Directors who receive
payments will not reimburse us for any payments that may previously have been made under the tax receivable agreement. As a result, in certain
circumstances we could make payments to some of the Senior Managing Directors under the tax receivable agreement in excess of our cash tax
savings. Our ability to achieve benefits from any tax basis increase, and the payments to be made under this agreement, will depend upon a
number of factors, as discussed above, including the timing and amount of our future income.

Our only material asset is our interest in Evercore LP, and we are accordingly dependent upon distributions from Evercore LP to pay
dividends and taxes and other expenses.

The Company is a holding company and has no material assets other than its ownership of partnership units in Evercore LP. The Company has
no independent means of generating revenue. We intend to cause Evercore LP to make distributions to its partners in an amount sufficient to
cover all applicable taxes payable, other expenses and dividends, if any, declared by us.

Payments of dividends, if any, will be at the sole discretion of the Company�s board of directors after taking into account various factors,
including:

� economic and business conditions;

� our financial condition and operating results;

� our available cash and current and anticipated cash needs;

� our capital requirements;

� applicable contractual, legal, tax and regulatory restrictions;

� implications of the payment of dividends by us to our stockholders or by our subsidiaries (including Evercore LP) to us; and
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In addition, Evercore LP is generally prohibited under Delaware law from making a distribution to a partner to the extent that, at the time of the
distribution, after giving effect to the distribution, liabilities of Evercore LP (with certain exceptions) exceed the fair value of its assets.
Furthermore, certain subsidiaries of Evercore LP may be subject to similar legal limitations on their ability to make distributions to Evercore LP.
Moreover, our regulated subsidiaries may be subject to regulatory capital requirements that limit the distributions that may be made by those
subsidiaries.

Deterioration in the financial condition, earnings or cash flow of Evercore LP and its subsidiaries for any reason could limit or impair their
ability to pay such distributions. Additionally, to the extent that the Company requires funds and Evercore LP is restricted from making such
distributions under applicable law or regulation or under the terms of financing arrangements, or is otherwise unable to provide such funds, our
liquidity and financial condition could be materially adversely affected.

As of December 31, 2012, Evercore LP and its consolidated subsidiaries had approximately $190.0 million in cash and cash equivalents
available for distribution without prior regulatory approval.

If Evercore Partners Inc. were deemed an �investment company� under the 1940 Act as a result of its ownership of Evercore LP, applicable
restrictions could make it impractical for us to continue our business as contemplated and could have a material adverse effect on our
business.

If Evercore Partners Inc. were to cease participation in the management of Evercore LP, its interest in Evercore LP could be deemed an
�investment security� for purposes of the 1940 Act. Generally, a person is deemed to be an �investment company� if it owns investment securities
having a value exceeding 40% of the value of its total assets (exclusive of U.S. government securities and cash items), absent an applicable
exemption. Evercore Partners Inc. will have no material assets other than its equity interest in Evercore LP. A determination that this interest
was an investment security could result in Evercore Partners Inc. being an investment company under the 1940 Act and becoming subject to the
registration and other requirements of the 1940 Act.

The 1940 Act and the rules thereunder contain detailed parameters for the organization and operations of investment companies. Among other
things, the 1940 Act and the rules thereunder limit or prohibit transactions with affiliates, impose limitations on the issuance of debt and equity
securities, prohibit the issuance of stock options, and impose certain governance requirements. We intend to conduct our operations so that
Evercore Partners Inc. will not be deemed to be an investment company under the 1940 Act. However, if anything were to happen which would
cause Evercore Partners Inc. to be deemed to be an investment company under the 1940 Act, requirements imposed by the 1940 Act, including
limitations on our capital structure, ability to transact business with affiliates and ability to compensate key employees, could make it impractical
for us to continue our business as currently conducted, impair the agreements and arrangements between and among Evercore Partners Inc.,
Evercore LP or our Senior Managing Directors, or any combination thereof and materially adversely affect our business, financial condition and
results of operations.

Certain of our affiliates operate with relative autonomy, which limits our ability to alter their management practices and policies.

Although we are represented on the management committees of G5, ABS and Pan, we are not able to exercise significant operational control
over these affiliates and are not directly involved in managing their day-to-day activities, including investment management policies and
procedures, fee levels, marketing and product development and client relationships. Moreover, the founders of these affiliates have certain
protective and participating rights, including the ability to block certain major corporate actions and approval of the annual budget and
compensation arrangements. In addition, while we control the management committee of Atalanta Sosnoff, responsibility for its day-to-day
operations is vested with the management of Atalanta Sosnoff, including managing client relationships and making discretionary investment
decisions. As a consequence, our reputation, financial condition and results of operations may be adversely affected by problems arising from
the
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day-to-day operations of one of these businesses, or from other matters regarding one of these businesses over which we cannot exercise
control. Future acquisitions of, and investments in, investment management or investment banking businesses may be structured in a similar
manner.

Risks Related to Our Class A Common Stock

Our Senior Managing Directors control a significant portion of the voting power in Evercore Partners Inc., which may give rise to conflicts
of interests.

Our Senior Managing Directors own shares of our Class A common stock and our Class B common stock. Our certificate of incorporation
provides that the holders of the shares of our Class B common stock are entitled to a number of votes that is determined pursuant to a formula
that relates to the number of LP Units held by such holders. Each holder of Class B common stock is entitled, without regard to the number of
shares of Class B common stock held by such holder, to one vote for each partnership unit in Evercore LP held by such holder. Our Senior
Managing Directors, and certain trusts benefiting their families, collectively have 20% of the voting power in Evercore Partners Inc. As a result,
our Senior Managing Directors have the ability to exercise significant influence over the election of the members of our board of directors and,
therefore, significant influence over our management and affairs, including determinations with respect to acquisitions, dispositions, borrowings,
issuances of common stock or other securities, and the declaration and payment of dividends. In addition, they are able to exercise significant
influence over the outcome of all matters requiring stockholder approval. This concentration of ownership could deprive our Class A
stockholders of an opportunity to receive a premium for their common stock as part of a sale of our company and might ultimately affect the
market price of our Class A common stock.

Our share price may decline due to the large number of shares eligible for future sale and for exchange.

The market price of our Class A common stock could decline as a result of sales of a large number of shares of Class A common stock in the
market or the perception that such sales could occur. These sales, or the possibility that these sales may occur, also might make it more difficult
for us to sell equity securities in the future at a time and at a price that we deem appropriate.

On August 21, 2008, we entered into a Purchase Agreement with Mizuho pursuant to which Mizuho purchased from us Senior Notes along with
warrants to purchase 5,454,545 shares of Evercore Class A common stock at $22.00 per share (the �Warrants�) expiring in 2020.

At December 31, 2012, we had a total of 29,576,986 shares of our Class A common stock outstanding. In addition, our Senior Managing
Directors own an aggregate of 8,680,133 partnership units in Evercore LP, of which 7,238,915 partnership units were fully vested and 1,441,218
partnership units were unvested. Our amended and restated certificate of incorporation allows the exchange of partnership units in Evercore LP
(other than those held by us) for shares of our Class A common stock on a one-for-one basis, subject to customary conversion rate adjustments
for stock splits, stock dividends and reclassifications. The shares of Class A common stock issuable upon exchange of the partnership units that
are held by our Senior Managing Directors are eligible for resale from time to time, subject to certain contractual and Securities Act restrictions.
Also, as of December 31, 2012, 7,084,800 restricted stock units (�RSUs�) issued pursuant to the Evercore Partners Inc. 2006 Stock Incentive Plan
were outstanding. Of these RSUs, 542,221 were fully vested and 6,542,579 were unvested. We also had 1,718,730 restricted shares of Class A
common stock outstanding at December 31, 2012 as partial consideration for the Lexicon acquisition.

Some of our Senior Managing Directors are parties to registration rights agreements with us. Under these agreements, these persons have the
ability to cause us to register the shares of our Class A common stock they could acquire.
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The market price of our Class A common stock may be volatile, which could cause the value of our Class A common stock to decline.

Securities markets worldwide experience significant price and volume fluctuations. This market volatility, as well as general economic, market
or political conditions, could reduce the market price of our Class A common stock in spite of our operating performance. In addition, our
operating results could be below the expectations of public market analysts and investors, and in response, the market price of our Class A
common stock could decrease significantly.

Anti-takeover provisions in our charter documents and Delaware law could delay or prevent a change in control.

Our certificate of incorporation and by-laws may delay or prevent a merger or acquisition that a stockholder may consider favorable by
permitting our board of directors to issue one or more series of preferred stock, requiring advance notice for stockholder proposals and
nominations and placing limitations on convening stockholder meetings. In addition, we are subject to provisions of the Delaware General
Corporation Law that restrict certain business combinations with interested stockholders. These provisions may also discourage acquisition
proposals or delay or prevent a change in control, which could harm our stock price.

Item 1B. Unresolved Staff Comments
None

Item 2. Properties
Our principal offices are located in leased office space at 55 East 52nd Street, New York, New York, at Blvd. Manuel A. Camacho 36-22, Col.
Lomas de Chapultepec in Mexico City, Mexico and at 15 Stanhope Gate in London, UK. We do not own any real property.

Item 3. Legal Proceedings
General

In the normal course of business, from time to time the Company and its affiliates are involved in judicial or regulatory proceedings, arbitration
or mediation concerning matters arising in connection with the conduct of its businesses, including contractual and employment matters. In
addition, Mexican, United Kingdom, Hong Kong, Canadian and United States government agencies and self-regulatory organizations, as well as
state securities commissions in the United States, conduct periodic examinations and initiate administrative proceedings regarding the Company�s
business, including, among other matters, accounting and operational matters, that can result in censure, fine, the issuance of cease-and-desist
orders or the suspension or expulsion of a broker-dealer, investment advisor, or its directors, officers or employees. In view of the inherent
difficulty of predicting the outcome of such matters, particularly in cases where claimants seek substantial or indeterminate damages or where
investigations and proceedings are in the early stages, the Company cannot predict the loss or range of loss, if any, related to such matters, how
or if such matters will be resolved, when they will ultimately be resolved, or what the eventual settlement, fine, penalty or other relief, if any,
might be. Subject to the foregoing, the Company believes, based on current knowledge and after consultation with counsel, that it is not
currently party to any material pending proceedings, individually or in the aggregate, the resolution of which would have a material effect on the
Company. Legal reserves are established in accordance with Accounting Standards Codification (�ASC�) 450, �Accounting for Contingencies�
when warranted. Once established, reserves are adjusted when there is more information available or when an event occurs requiring a change.

Item 4. Mine Safety Disclosures
Not applicable
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PART II

Item 5. Market for Registrant�s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities
Price Range of Evercore Class A Common Stock

Our Class A common stock is listed on the NYSE and is traded under the symbol �EVR.� At the close of business on February 19, 2013, there
were 17 Class A common stockholders of record.

The following table sets forth for the periods indicated the high and low reported intra-day sale prices per share for the Class A common stock,
as reported on the NYSE:

2012 2011
High Low High Low

First Quarter $ 30.09 $ 25.80 $ 35.87 $ 30.17
Second Quarter $ 29.15 $ 21.50 $ 37.26 $ 32.05
Third Quarter $ 28.82 $ 20.57 $ 33.88 $ 19.96
Fourth Quarter $ 30.21 $ 25.26 $ 29.33 $ 20.29

There is no trading market for the Evercore Partners Inc. Class B common stock. As of February 19, 2013, there were 42 holders of record of the
Class B common stock.

Dividend Policy

The Company paid quarterly cash dividends of $0.22 per share of Class A common stock for the quarter ended December 31, 2012, $0.20 per
share for the quarters ended September 30, 2012, June 30, 2012, March 31, 2012 and December 31, 2011, and $0.18 per share of Class A
common stock for the quarters ended September 30, 2011, June 30, 2011 and March 31, 2011.

We pay dividend equivalents, in the form of unvested RSU awards, concurrently with the payment of dividends to the holders of Class A
common shares, on all unvested RSU grants awarded in conjunction with annual bonuses and new hire awards as well as awards issued in
conjunction with the acquisition of Lexicon. The dividend equivalents have the same vesting and delivery terms as the underlying RSU award.

The declaration and payment of any future dividends will be at the sole discretion of our board of directors. Our board of directors will take into
account: general economic and business conditions; our financial condition and operating results; our available cash and current and anticipated
cash needs; capital requirements; contractual, legal, tax and regulatory restrictions and implications on the payment of dividends by us to our
stockholders or by our subsidiaries (including Evercore LP) to us; and such other factors as our board of directors may deem relevant.

We are a holding company and have no material assets other than our ownership of partnership units in Evercore LP. We intend to cause
Evercore LP to make distributions to us in an amount sufficient to cover dividends, if any, declared by us. If Evercore LP makes such
distributions, the limited partners of Evercore LP will be entitled to receive equivalent distributions from Evercore LP on their vested partnership
units.

Recent Sales of Unregistered Securities

None
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Share Repurchases for the period October 1, 2012 through December 31, 2012

2012

Total Number of
Shares (or Units)

Purchased(1)
Average Price
Paid Per Share

Total Number of
Shares (or Units)

Purchased as Part 
of

Publicly
Announced

Plans or Programs(2)(3)

Maximum Number (or
Approximate Dollar Value)

of Shares (or 
Units) that May

Yet Be Purchased
Under the
Plans or

Programs(2)(3)
October 1 to October 31 24,539 $ 27.53 �  5,115,500
November 1 to November 30 3,417 27.07 �  5,115,500
December 1 to December 31 29,087 27.56 �  5,115,500

Total 57,043 $ 27.51 �  5,115,500

(1) These include treasury transactions arising from net settlement of equity awards to satisfy minimum tax obligations.

(2) In October 2010, Evercore�s Board authorized the repurchase of up to 2 million shares of Evercore Class A Common Stock and/or LP Units
for up to $85.0 million. Under this share repurchase program, shares may be repurchased from time to time in open market transactions, in
privately negotiated transactions or otherwise. The timing and the actual number of shares repurchased will depend on a variety of factors,
including legal requirements, price and economic and market conditions. This program may be suspended or discontinued at any time and
does not have a specified expiration date.

(3) In October 2012, Evercore�s Board authorized the repurchase of up to an additional 5 million shares of Evercore Class A Common Stock
and/or LP Units for up to $125.0 million. Under this share repurchase program, shares may be repurchased from time to time in open
market transactions, in privately negotiated transactions or otherwise. The timing and the actual number of shares repurchased will depend
on a variety of factors, including legal requirements, price and economic and market conditions. This program may be suspended or
discontinued at any time and does not have a specified expiration date.
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Item 6. Selected Financial Data
The following table sets forth the historical selected financial data for the Company for all periods presented. For more information on our
historical financial information, see Item 7 �Management�s Discussion and Analysis of Financial Condition and Results of Operations� and Item 8
�Financial Statements and Supplementary Data.� During 2012, certain balances for prior periods were reclassified to conform to their current
presentation. The amounts below include a correction reflecting the reclassification of Net Income (Loss) Attributable to Noncontrolling Interest
related to Evercore Asset Management L.L.C. (�EAM�) from Discontinued Operations to Net Income Attributable to Noncontrolling Interest,
below Net Income on the Consolidated Statements of Operations. Refer to Note 2 to our consolidated financial statements for additional
information.

2012 2011 2010 2009 2008
(dollars in thousands, except per share data)

STATEMENT OF OPERATIONS DATA
Revenues
Investment Banking Revenue $ 568,238 $ 430,597 $ 301,931 $ 293,311 $ 181,608
Investment Management Revenue 79,790 99,161 74,610 21,164 9,811
Other Revenue 9,646 13,897 22,205 22,211 33,885

Total Revenues 657,674 543,655 398,746 336,686 225,304
Interest Expense 15,301 19,391 22,841 24,269 30,278

Net Revenues 642,373 524,264 375,905 312,417 195,026

Expenses
Operating Expenses 523,386 427,155 316,016 256,632 188,975
Other Expenses 53,452 61,297 23,029 32,337 15,064

Total Expenses 576,838 488,452 339,045 288,969 204,039

Income (Loss) before Income (Loss) from Equity Method Investments
and Income Taxes 65,535
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